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New York UNDERWRITERS 
INSURANCE COMPANY 


CAPITAL $2,000,000 


A. & J. H. STODDART, General Agents 





New York City 


100 William Street - ~ é ~ 








FIRE - AUTOMOBILE - WINDSTORM 


THE COLUMBIAN NATIONAL 
LIFE INSURANCE COMPANY 


Boston, Massachusetts 
Arthur E. Childs, President 


Columbian National Agents can offer the best in 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Columbian National Policies 
make selling easier 


Policies backed by one of the very strongest companies 
in the country, having ample capital, surplus and 
highest standard of reserves. Exceptional oppor- 
tunity is offered to salesmen of character and ability. 
Communicate at once with 

Agency Department 
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BUSINESS INTERRUPTION INDEMNITY 


77 Franklin Street, Boston, Mass. 
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You Who Seek Opportunity 


Opportunity exists always for those who 
seek success and satisfaction in life insurance 


field work. 
During 84 years the first American legal 


reserve mutual life insurance company has been 
served and built to greatness by men who found 
both success and satisfaction in so doing. 


This company writes all standard forms of 
insurance and annuities on both men and women. 


Age limits 10 to 70. 
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Those who contemplate life insurance 
field work are invited to apply to 


| The Mutual Life Insurance Company 
| of New York 
} 34 Nassau Street New York, N. Y. 








Your Job? 


Are your earnings all that they should be and is 
your job capable of expanding into what you wish 
for the future? 


IF NOT, a real opportunity is offered to you in 
the State of 


ALABAMA 


This state is the home of the greatest industrial 
center in the entire South, and where thriving 
industries are, business is always good. 


Your communication’ will be treated with confi- 
dence. 


THE FOLMAR AGENCY of ALABAMA 


Southern Managers 


The Louisiana State Life Insurance 
Company 


Executive Offices 
Troy, 
Alabama 


Branch Office 
Shepherd Bldg., 
Montgomery, Ala. 
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Building a Reputation for Service 


Certain brands of merchandise are so conspicuous 
for high quality that their names, when we read or 
hear them, automatically suggest superiority. There 
is a make of automobile—and a watch—and a piano— 
which create an instant impression of “‘class’”’: whose 
gvodness you involuntarily acknowledge. 


Similarly the Peoria Life, by years of conscientious 
attention to the interests of its agents and policy- 
holders, has built up a reputation for Service. Such 
a reputation does not come as a result of claims and 


pretentions, unsupported by the facts. The public | 
recognizes excellence only when there is excellence to | 


be recognized. Not just fair or average excellence, 
but of a degree striking enough to attract notice and 
cause comment. 

The Peoria Life has not been satisfied merely to 
talk Service: it has never for a moment relaxed its 
efforts to give the most complete and useful Service 
possible. Such an ideal, persistently followed, ex- 
plains why the name of the Peoria Life, when heard, 
instinctively suggests “SERVICE TO AGENTS” 
and “SERVICE TO POLICYHOLDERS!” 


Peoria Life Insurance Company 
Peoria, Illinois 














TWENTY-TWO YEARS 
and the 
CONFIDENCE of 


POLICYHOLDERS 











OUR AGENTS 
THEIR OWN FUTURE IS SECURE 





Write for 
“FOURTEEN POINTS” 
A. M. HOPKINS, Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. 
111 No. Broad Street Philadelphia, Penna. 
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INSURABILITY 


PROGNOSIS AND SELECTION 


LIFE—HEALTH—ACCIDENT 





A notable work, written by 
H. W. DINGMAN, M. D. 


Medical Director Continental Assurance and Casualty Com- 
panties; member Life Insurance Medical Directors As- 
sociation; member Chicago Medical Society and 
Illinois State Medical Society; Fellow American 
Medical Assocation, etc. 


HUMAN LIFE APPRAISED 


Valuable new book discusses 


CONCISELY AND COMPLETELY 
the various factors concerned in 


1—Determining health, present and 
future. 
2—Estimating probable length of life. 


3—Assessing human life values. 


It materially assists in the 


SELECTION OF RISKS FOR INSUR- 
ANCE and APPRAISAL OF CLAIMS 
FOR INDEMNITY 


Every medical director, examiner, under- 
writer or student of insurance, in home 
office or field, will be intenseiy interested 
in this first book to cover comprehensively 
and exhaustively the principles and prac- 
tices of every day underwriting in 


LIFE, HEALTH and ACCIDENT 
INSURANCE 


PRICE, $15. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 





Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879 
at the Postoffice, Hew York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXVIII, Number XI, March 17, 1927; $4.00 per annum. : 
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LIFE INSURANCE IN 
NEW YORK 


Assets of Companies Over Three 
Times Figure of 1906 


STATE DIRECTORS AGAIN 
RECOMMENDED 


James A. Beha Makes Sixty-Eighth An- 
nual Report to Legislature 


In making his sixty-eighth annual report to 
the legislature, James A. Beha, Superintendent 
of Insurance of New York, remarks on the 
continued increase in the volume of life insur- 
ance. The assets of companies authorized in 
New York are now three and one-half times as 
large as in 1906, and the insurance in force 
four and one-half times as great. 

During even the last ten years the assets 
have more than doubled and the insurance in 
force almost trebled. 

The complete results are not yet available for 
the close of 1926, but at the close of 1925 life 
companies authorized in New York held over 
ten bililons of dollars in assets, covering nearly 
fifty-nine billions of risks of which over twelve 
billions were on New York State policies. 
These figures do not include assessment and fra- 
ternal business. 

Life companies issued new ordinary business 
during 1925 to an amount exceeding two bil- 
lions and industrial exceeding five hundred and 
seventy-five millions of dollars; and the in- 
dications are that these aggregates were in- 
creased during 1926 by from four to six per 
cent. 

Mr. Beha calls renewed attention to the prob- 
lem of corporate control of life companies, 
with their vast interests, under the present 
Statutes and is still of the opinion that the 
Management viewpoint as to responsibilities to 
policyholders cannot be brought into complete 
harmony with the viewpoint of the State unless 
the State has representation on boards of direct- 
ors. The report says: 

_This problem will not become less acute as 
time goes on. One of our domestic life com- 
panies has now become not only the largest 
life insurance company in the world but also 
the largest financial institution in the world. 

All of the directors of our mutual life com- 
panies are men of affairs, men of good stand- 
ing in their respective communities, and men of 
honor and ability. They serve on these boards 
a3 directors for a nominal fee. They are active 
im their own special work and undertakings, 
and can give only limited consideration to the 
affairs of these life insurance companies. 

While nominally elected by the policyholders, 

y are actually selected by the management 
of each of the companies themselves. Section 
94 which provides for the election of directors, 
While intended to give the policyholders a voice 
m the selection of directors, nevertheless sets 


(Concluded on page 7) 


ATTACKS CENTRALIZATION 


Frank L. Gardner Talks to Cleveland 
Agents 


OPINIONS NOT SOLIDIFIED 


Finds Protests Generally Come After Harm 
Is Done—Must Watch Tendencies 
Carefully 

In addressing the Fire Insurance Club of 
Cleveland last Saturday evening, Frank L. 
Gardner, president of the National Association 
of Insurance Agents, supplemented his recent 
talk on red tape before the Fire Underwriters 
Association of the Northwest. In his Cleveland 
address Mr. Gardner attacked the present ten- 
dencies toward centralization as detrimental to 
the business. In part Mr. Gardner said: 


In the insurance business during the past few 
years a number of arrows have been shot 
around. Changes in methods of doing business 
have been tried in various parts of the country. 
Agents who were hit by these arrows have 
cried out in pain and terror. Some, who were 
far removed from these territories, have evi- 
denced a certain amount of sympathy and even 
feared that they too might come within the 
range of the arrows. But to a great extent in- 
surance men as a whole have paid little atten- 
tion until the arrows were flying around in 
their own territory. It certainly behooves us 
to watch these arrows, to look them over and be 
sure what they mean. The consolidation of 
companies, the breaking up of small organiza- 
tions and the forming of larger organizations, 
the centralizing of control of rates, the dele- 
gating of autocratic power to bureaus, the 
backing up of certain rules by legislative ac- 
tion—all have had a tendency to curtail initia- 
tive, individual action and personal service. 

ee 


The arrows in the insurance business are 
pointing toward centralization of business, of 
rules, of rates and of methods. From the days 
when the Pilgrims first landed at Massachusetts, 
there have been men who demanded their own 
freedom but the right to rule the lives of others. 
They killed witches and drove those who did 
not think as they did out of the Colonies. They 
brought up their families without sparing the 
rod and their descendants have been with us 
through each generation. They are good men 
in their own estimation, but hard and narrow. 
As business men, they want to make regula- 
tions without consultation with their associates. 
In community life they contribute to associa- 
tions that take upon themselves the right to 
direct the lives of the community. They are 
never in the majority, but are able to go a 
long way because they are zealots, while the 
majority not realizing what the arrows mean, 
simply stand by, comforting themselves by say- 
ing, “It can’t happen,” but when it does hap- 
pen, they are all roused and want to start a 
riot. 

Both of these methods are wrong. Every- 
one interested in a business or a community 
must spend a part of his time doing his share 
toward the direction of its course and then 
when any one group insists upon marking the 
course without consultation or advice with the 


(Concluded on page 15) 
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MID=WINTER MEETING 


Health and Accident Underwriters 
Convene in Chicago 


W. T. GRANT PRESIDING 


Discussion on Waiting Periods Features 
Opening Session 
By Freperick B. HumMpHREY 

Cuicaco, Intt., March 15.—The mid-winter 
meeting of the Health and Accident Under- 
writers’ Conference being held at the Palmer 
House, Chicago, Tuesday and Wednesday of 
this week, opened this morning with President 
W. T. Grant in the chair. 

After an address of welcome by C. M. Cart- 
wright, editor of the National Underwriter, 
with a response by E. J. Faulkner, president of 
the Woodmen Accident, the principal address of 
the morning was delivered by W. E. Vivian, di- 
rector of public relations, Middle West Utili- 
ties Company, Chicago, Mr. Vivian gave a 
very inspiring talk upon success through ser- 
vice. He traced the wonderful development of 
the railroads, telephone, electrict light and other 
public utilities, showing that most of these had 
been invented and practically all had their 
greatest development within the last fifty years. 
He stated that it is the duty of public utilities 
not only to give service but to let the public 
know they are givirfg service and that the prop- 
erties really belong to the public who hold the 
stocks. He maintained that the government has 
never done business as efficiently as private 
corporations and said that the government is 
to govern and protect and not to run public 
utilities. 

He said that business men are more and more 
realizing that they should know something of 
other businesses besides their own and that the 
Rotary, Kiwanis, Lyon and other similar clubs 
are the results of such realization, and these 
clubs enable business men to exchange ideas 
and get each other‘s viewpoints and as a re- 
sult business has broadened out with new ethics 
and higher ideals, all of which means service— 
and service, he said, brings happiness and life 
offers no greater thing than that. 

The remainder of the morning session was 
taken up with the report of various committees 
and other routine matters. 

The afternoon session opened with the report 
of the special committee on uniform phrase- 
ology, C. O. Pauley, chairman, which suggested 
several changes in the wording of policy forms. 
It was voted to continue the committee with the 
understanding that members are to report to the 
committee their reaction as to the suggestions 
before the next meeting. 

Secretary Ahern, of the Travelers, then read 
an interesting paper on some accident and 

(Concluded on page 21) 
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ROM Dr. Griffin M. Lovelace, third, vice- 
president of the New York Life Insurance 
Company, I got a new slant on the difficulty 
speakers sometimes run into when they give 
out manuscripts. Men like Dr. Lovelace, who 
speak constantly all over the country, are apt 
to want to repeat occasionally. Dr. Lovelace 
tells me he used to give manuscripts to re- 
porters until one day after he had delivered an 
address in the Middle West which he had for- 
merly given in the East, one of his audience 
came up to him and remarked that it was a 
fine address but that he had read it in an insur- 
ance journal nearly a year previous. Very few 
of the best known agency speakers ever prepare 
manuscripts, much less use them. 
* * x 
ERSONALITY has a great deal to do with 
the success of a speaker before an audience 
of life insurance agents. In fact most of the 
leaders on life insurance platforms have per- 
sonality plus. For instance, at the sales con- 
gress of the Life Underwriters Association of 
New York last week J. Elliot Hall ran an 
entire session devoted to questions and answers 
from the floor. I was really surprised to note 
that he held the interest of a big crowd right 
up to the closing hour and beyond. By sheer 
personality he dug up some excellent ideas out 
of the audience and whenever there was any 
evidence of a lag he had plenty of his own 
on tap. Along the same line I know of a 
man who made himself famous in the life in- 
surance business through sheer personality, 
famous enough to get a big job which required 
a lot of solid knowledge and ability. He almost 
literally had to tear himself apart and begin 
over but he did so and I hear that he is going 
to go across stronger than ever. 
* * * 
OHN L. SHUFF, home office general agent 
of the Union Central Life Insurance Com- 
pany, of Cincinnati, is celebrating his thirtieth 
year with the company. “Jack,” as most every- 
one knows him, was from the start a big pro- 
ducer and a writer of large policies and was 
one of the first million dollar producers in the 
country. His personal popularity is exceptional. 
A former president of the National Association 
of Life Underwriters, he is known everywhere. 
* * * 


HE News Letter of the University of Vir- 

ginia, as of March 1, is the product of 
Henry E. Thomas, son of Louis St. J. Thomas, 
auditor of the Shenandoah Life Insurance Com- 
pany. The young man is in his fourth year in 
the McIntire School of Commerce, and has 
made a study of insurance, part of which is 
embodied in the letter. His study, which is 
developed largely from The Insurance Year 
Book, published in this office every year, shows 
the position of Virginia in respect to the life 
insurance business. The work has received very 
flattering notice in Virginia newspapers. 
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Lis a safety suggestion for you! Out 
at Portland, Ore., street cleaners of the 
city department wear lights when working at 
night in order that they may not be run down 
by motorists. What an idea that is for ap- 
plication to pedestrians generally! Men and 
women both might sport elegant red and green 
headlights or even lights of the proper shade 
to match a costume. It could easily prove an 
embarrassment when it came to parking, though, 
as you would then reveal your position. 


x* * * 


OT long ago I heard a lot of talk about the 
ravages of disease in industry. How about 
the danger of painter’s colic from lipsticks? 
Or wouldn’t you class that as an “occupational” 
hazard? 
* * * 
UTOMOBILE underwriters and motor ve- 
hicle statisticians may be interested in this 
“line” that fell from the thought skein of one 
of the type popularly supposed to be preferred 
by gentlemen: “You don’t need no ‘breaks’ on 
your car—you make ’em all!” N. B.—Anita 
Loos please copy. 
* * * 


N the days before the war of peace had be- 
gun, I was walking along a battered road 


. that led from Marke to Courtrai when I met a 


chap named Mills, who was also off duty from 
his aerodrome at the time, and we promptly 
celebrated the occasion in fitting fashion. After 
the third, we separated and did not meet again 
until the other night when I saw his face at a 
nearby table. Having taken up the entertain- 
ment where we left off in 1918, the real con- 
versation began and I found out that he was 
now selling insurance—accident and _ health 
principally. Asked how he liked pushing poli- 
cies, as compared with flying, he replied: “Well, 


you don’t get so much of a kick out of it, but, . 


on the other hand, it doesn’t hurt so much 
when you fall down on the job!” 
x * x 
PROPOS of that, my idea of an insurance 
agent’s Heaven is selling personal accident 
coverage at a war-time training aerodrome. As 
for the company writing those policies, the op- 
posite would hold. 
* * * 


HILE I’m on the subject of aeroplanes, 

let me say that I find it strange not to 
see any mention of aviation hazards on the 
program of the meeting of the Health and Acci- 
dent Underwriters Conference, which is con- 
vening this week in Chicago. The topic is a 
live one since not a few companies during the 
past year have included aviation risks in their 
accident policies. Furthermore, the chances for 
daily newspaper publicity on behalf of insurance 
along this line are exceptionally good and would 
go far toward showing the public that insur- 
ance men are “up on their toes.” 
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5 dane often the .firemen fighting a fire do 
more damage to the burning property than 
does the conflagration. In Fitchburg, Mass,, 
recently there was a fire in the city repair shops, 
but the watchman would not permit the firemen 
on the premises, arguing that they would do 
more damage to the property than the fire could 
possibly do! Finally, he was removed by force 
from the building, whereupon the watchman 
pulled out the fuses and threw the building into 
total darkness. 
* * * 

I READ the other day about a_ corking 

example of arson: it’s burning the whiskey 
on a plum pudding! 

Te et 

AST year the losses from business fail- 

ures were $890,000,000 more than from fire. 
J. F. Hallewegan, general agent of the Ameri- 
can Indemnity Company, said: “These figures 
are an index to the serious problems facing 
business interests and indicate the need of the 
economic collateral in credits that credit insur- 
ance and many other forms of insurance cover 
and unite to furnish. Credit insurance is rela- 
tively new and it is only within the past fifteen 
years that the business has been placed on a 
scientific basis. In the earlier days the policies 
were crude affairs and neither the insurance 
company nor the injured understood just what 
the contract offered in the way of protection. 
The policies have been revised and liberalized, 
however, so that to-day they afford protection 
against all forms of insolvency. 

“Just as the fire insurance companies are 
rendering a continuous service in their valuable 
campaign to cut down losses from fires and 
the life companies are spending large sums in 
improving the public health situation, so credit 
insurance is working to improve the conditions 
in its field. A service and collection plan has 
been adopted to co-operate with the insured in 
the matter of slow and sick accounts, which has 
proved of great value to the business men of 
the country.” 

Through the bad debt hazard, Mr. Halle- 
wegen points out, business has been subjected 
to far greater hazards than from fire. Within 
the last five years, fire losses to merchants, 
railroads, owners of timber lands and _ house- 
holders totaled about $1,880,000,000. During the 
same period the insolvency toll amounted to 
$2,770,000,000. 

ae ae 
OR those who know their French, there 
may be a smile in learning that Dormant, 
Penna., has awakened to organizing a new fire 
department. To continue in keeping with 
the town’s name, the new “fire fighters” were 
organized solely because the old members 
handed in their resignations. (Dormire in 
French means to sleep and dormant is the pres- 
ent participle of the verb. Gosh, it’s great to 

have a college education!) 
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STATE REPRESENTATION AT LARGE 
FTER the State “at large” is repre- 
sented on the boards of directors of 
saving banks, State banks, trust compa- 
nies, and similar institutions, then per- 
haps there might be reason for consider- 
ing a similar move with respect to mutual 
life insurance companies. Railroad com- 
panies are public corporations enjoying 
the right of eminent domain. Let the 
advocates of this plan wait until Uncle 
Sam sees fit to place “representatives of 
the public” on the boards of railroads 
before they put out plans for such rep- 
resentation on insurance company boards. 
The above are reactions upon reading 
the sixty-eighth annual report of the 
Superintendent of Insurance of New 
York, in which he again advocates a plan 
originally suggested some ten years or 
more ago by the then Superintendent of 
Insurance, Mr. Hotchkiss, at a banquet of 
the officers, directors and stockholders 
of a life insurance company. The for- 
mer Superintendent then remarked that 
he expected to live to see the day when 
the State, or, as he put it, “the policy- 
holders,” would be represented upon the 
board of directors of every life insurance 
company of New York State. The pres- 
ent Superintendent, Mr. Beha, limits his 
talk to mutual life insurance companies. 
He does not suggest that policyholders or 
prominent citizens should be put on the 
boards to represent the State at large, 
but it is feared that if such a law were 
enacted the phraseology thereof could not 
prevent the appointment on the various 
boards of politicians and ex-officeholders. 


THE SPECTATOR 


In view of the high degree of satisfac- 
tion evidenced by policyholders, who in- 
clude the most astute business men of 
America, in the managements of New 
York life insurance companies, it is dif- 
ficult to view the repeated suggestion of 
the Insurance Superintendent from any 
but a political standpoint, and the thought 
occurs that if eventually the Legislature 
should pass such a measure, it would be 
the means of providing numerous nice 
plums upon which politicians, including 
ex-superintendents, could feed during 
their declining years. The report charges 
a lack of independence among directors, 
thus also suggesting that the chief pur- 
pose of State representation would be 
to oppose, speak out and attack the rec- 
ommendations and acts of the manage- 
ment; a task, of course, delightful to the 
politicians, who, it is alleged, have but 
one thought in dealing with big business. 

Shrewd business men of high financiai 
and commercial repute repose their confi- 
dence only in those who prove themselves 
worthy of it. If they, as directors, work 
in harmony with the officers, as Mr. Beha 
charges, it is because they have confi- 
dence in the wisdom and integrity of the 
management, and for no other reason. 
After all, why not business men instead of 
politicians? The policyholders would 
answer that question by another—“Why 
politicians ?” 





OIL POLLUTION 
SUBJECT in which fire insurance 
companies have a deep interest is 

the pollution of harbor and other waters 
with oil. This is a development of re- 
cent times which created a new and seri- 
ous fire hazard, which is constantly in- 
creasing. It is all the more serious 
because of the great concentration of 
values, which are almost invariably in- 
sured, upon waterfront property or upon 
the water itself. The question has been 
seriously studied by the Bureau of Mines, 
in cooperation with the American Petro- 
leum Institute and the American Steam- 
ship Owners Association. Just why the 
fire insurance business is not interested 
in this study does not appear. In fact 
there is no question of their interest, but 
it is not manifested actively. According 
to the Chamber of Commerce of the 
United States the shipping interests have 
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so far been unsuccessful in developing 
any device for properly handling of oily 
waste from ships, although there has been 
progress in respect to tankers. But the 
indications are that pollution will continue 
until such time as the underwriters make 
enough clamor to awaken public inter- 
est and force the shippers to some action. 

Many methods are suggested for use 
in harbors, although all of them are cum- 
bersome and expensive. 

The Bureau of Mines investigators be- 
lieve that, even with the present inade- 
quate means for properly handling oil- 
water mixtures on shipboard, much can 
be done by more careful instruction and 
training of ships’ crews in the proper and 
efficient handling of oil to reduce the pol- 
lution from this source. Workmen on 
docks and in land plants should receive 
appropriate instruction on the same sub- 
ject. 

Oil-contaminated ballast water, tank 
cleanings, and bilge water constitute the 
chief items of the problem of handling 
oily waste discharged from ships. Of 
these the disposal of bilge water is prob- 
ably least difficult. Since the total bilge 
volume is comparatively small, bilge water 
probably can be treated at a reasonabie 
cost by installing a small pump that has 
a flexible hose suction and discharges 
into a conveniently placed settling tank. 
The oil that separates on the surface of 
the water in the tank is skimmed off at 
suitable intervals and is returned to the 
fuel storage tanks; the water is drained 
back into the bilge. 

The proper disposal of ballast water 
and tank cleanings from vessels presents 
much greater difficulties. Where disposal 
is made after arrival in port, it is likely 
that ships must proceed to a definite dis- 
posal point similar to a petroleum harbor 
and discharge the oil-contaminated water ; 
utilize pipe lines connected to a waste 
reservoir on land at the individual docks; 
or discharge the oil-contaminated wastes 
into collecting barges brought alongside 
while the ship is at the dock. The first 
two methods named are believed to be 
generally unsuitable or impracticable for 
conditions at American ports, or their ap- 
plication is limited by the size of the port. 
The barge method has been carefully 
studied, and an estimate for its applica- 
tion to the port of New York over a 
period of normal shipping activity has 
been made. 
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BOTH SIDES CLAIM VICTORY 
Central Life Organization Must Be Main- 
tained—Supreme Court Ruling 

Des Moines, Iowa, March 12.—Both fac- 
tions claimed a victory in the supreme court 
to-day when Chief Justice Truman B. Stevens 
reached the controversy projected by the Denny- 
Havner faction in the Central Life wrangle 
wherein a petition was presented requiring the 
Miller-Carr faction, decreed by Judge Thomp- 
son to be the legal heads of the concern, to con- 
tinue the present force in subordinate positions. 
The contention was that inasmuch as the office 
force, consisting of nearly 200 hundred em- 
ployees in all departments, had gone in a body 
to congratulate Denny and Havner upon their 
victory on January 18, the Miller-Car victory 
in Judge Thompson’s court would inspire a 
general housecleaning and to obviate such a 
procedure the appeal was made to the supreme 
court. Judge Stevens issued an order which 
the Denny-Havner faction regards a3 a vindica- 
tion of their position in the matter. 

The ruling held that Miller and Carr must 
maintain the status quo of the company as it 
existed when District Judge Laster Thompson 
ruled Miller and Carr the legal officers of the 
concern and ousted Denny and Havner who 
had been elected to succeed the others. 

However, Justice Stevens qualified his ruling 
by stating Miller-Carr must maintain the status 
quo of the company “in so far as the same can 
reasonably be done, consistent with the proper 
management and operation of the said cor- 
poration.” 

Both factions in the long-disputed case were 
inclined to view Justice Stevens’ ruling as a 
point in their favor. Miller and Carr pointed 
out that it left them the control of the company 
which Judge Thompson had awarded, and also 
leeway to operate the same according to their 
best judgment. 

Denny and Havner, however, noted that the 
decision compelled Miller and Carr to keep 
the company as it was and in effect prevented 
them from changing the status of the company, 
unless they deemed it wise for the proper 
management. 


Virginia Life Insurance 
Ricumonp, Va., March 12.—The Virginia 
Bureau of Insurance has issued a statement 
showing the transactions of life insurance com- 
panies in this State during the year 1926. At 
the close of 1925, $940,504,062 insurance was 
in force. During the year 1926, $234,8902,290 
new business was written, and $171,298,015 was 
terminated by various causes. At the close of 
1926, a total of $1,004,188,276 irisurance was 
in force in Virginia. 

The following is a summary of the transac- 

tions of the companies during the year: 
Business Written Business in 
uring Force Dec, 


1926 $1, 1926 
Domestic companies, ord..$ 20,894,499 $120,963,882 


Domestic companies, ind... 45,404,317 89,403,061 
Domestic companies, oup 868,250 1,485,250 
6° ies of other States 
Koen deonenesiane 100,912,133 643,638,382 
anies of other States, 
companies veel © 6i0 sisteuwes 46,524,687 102,860,245 
oun of other States, 
BTOUP  ccccccccccccccces 20,288,343 45,837,456 





Woman Agent Addresses Columbus Sales 


Congress 

Miss E. H. Ditzler of the Fraser Agency of 
the Connecticut Mutual Life Insurance Com- 
pany, who is one of the leading women pro- 
ducers in the country, addressed the Columbus, 
Ohio, Life Underwriters Association, at its 
sales congress on Thursday, March 3. The 
subject of her talk was “The Protection of the 
American Home.” During the month of Feb- 
ruary, Miss Ditzler established what is believed 
to be another world’s record for a woman pro- 
ducer. During the month she submitted 34 ap- 
plications, 33 of which were prepaid. This is 
probably the best month that Miss Ditzler has 
enjoyed since she entered the life insurance 
field. 


Loose Leaf Rate Book 

Ricumonp, Va., March 12—The Atlantic 
Life is publishing a new rate book, in loose leaf 
form, which will permit supplementary rates to 
be added conveniently from time to time. The 
publication has been delayed, but the book js 
now in press, and will be ready for distribution 
during the present month. 


To Honor Crawford H. Ellis 

During the month of March a special cam- 
paign for new business will be conducted by 
the Pan-American Life Insurance Company, oi 
New Orleans, in honor of President Crawford 
D. Ellis. The campaign will be conducted by 
Vice-President and General Manager E. G., 
Simmons. 
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AS INEVITABLE AS TIME 


All the plastic surgeons alive can not forestall old age, 
no matter their success in masking its ravages. 


Since the beginning of all things the one 
besetting problem to man has been the 
heritage of his advanced years—how best 
he may fortify himself against the mellow 
but feeble age. 


This emergency has been well provided 
against by OLD AGE ENDOWMENT 
Girded with this protection, 
’ man may look forward with anticipation 
of ease and comfort, rather than with 

grim foreboding. 


The Prudential Offers a Superior Line of Old Age 
Endowment Insurance and, with Ordinary 
Agencies in All Larger Centers of Population, 
is Prepared to Offer Complete Service to 

Brokers or Special Agents. 


Insurance Company of America 
Epwarp D. DurriEup, President 
Home Office, Newark, New Jersey 


The Prudential 
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Big Attendance at Seventh Annual 
Event 








138 NEW MEMBERS GAINED 





Banquet in Evening Brings Out 800—Many 
Executives Present as Guests 

The seventh annual sales congress of the 
Life Underwriters Association of New York 
was held at the Hotel Astor on Thursday of 
last week and proved one of the most success- 
ful ever held. President William R. Collins 
presided at the morning session and J. Elliot 
Hall, chairman of the program committee, took 
the chair in the afternoon. Over 1200 agents 
were in attendance. 

Speakers at the morning session included 
James A. Fulton, superintendent of agents of 
the Home Life Insurance Company; George A. 
Goodridge agent of the Penn Mutual, and Ralph 
Sanborn, associate general agent of the State 
Mutual Life. Mr. Fulton’s subject was “The 
Life Insurance Agent of To-morrow.” Mr. 
Goodridge had for his topic “Is Genius a Sub- 
stitute for Industry?” Mr. Sanborn talked on 
“Business Insurance.” Reports of these talks 
will be found elsewhere in this issue of THE 
SPECTATOR. 

The afternoon session was given over to a 
question box, which is also reported elsewhere. 
Mr. Hall was in charge of this part of the 
meeting. 

The membership of the Association was. in- 
creased by 138 as a result of the energetic work 
of Joseph D. Bookstaver, chairman of the 
membership committee. 

The forty-first annual banquet of the Asso- 
ciation was held in the evening, more than eight 
hundred guests and members being present. The 
chief speaker of the evening was Honorable 
John P. O’Brien. 

Guests of the Association at the banquet in- 
cluded the following: William R. Bayes, pres- 
ident, Brooklyn National Life Insurance Com- 
pany; James A. Beha, Superintendent of Insur- 
and of New York; Vincent B. Coffin, director 
of the Life Insurance Training Course at New 
York University; R. H. Davenport, secretary, 
Berkshire Life Insurance Company; D. S. Dick- 
ensen, president, Security Mutual Life Insur- 
ance Company; Robert K. Eaton, vice-presi- 
dent, John Hancock Mutual Life Insurance 
Company; James A. Fulton, superintendent of 
agents, Home Life; Edward Gray, vice-presi- 
dent, Prudential Insurance Company; J. H. 
Greene, secretary, Connecticut Mutual Life; 
T. Louis Hansen, vice-president, Guardian Life; 
James J. Hoey, general agent, Equitable Life 
of Iowa; Stephen Ireland, superintendent of 
agents, State Mutual Life; L. Seton Lindsay, 
Second vice-president, New York Life; M. A. 
Linton, vice-president, Provident Mutual Life; 
J. V. Barry, fourth vice-president, Metropolitan 


E. S. CHADWICK RESIGNS 
Agency Manager of Southern States Un- 
certain of Future Plans. 

Wilmer L. Moore, president of The Southern 
States Life Insurance Company of Atlanta, 
announces with regret the resignation of 
Edward S. Chadwick as vice-president and 
agency manager of the company, his resigna- 

tion becoming effective March 15. 

Mr. Chadwick has not definitely decided as 
to his plans for the future and for the time 
being will remain in Atlanta, being located at 
the Georgian Terrace Hotel. 


Life Insurance in New York 
(Concluded from page 3) 


up a plan which is not workable to accomplish 
its object, and as already stated, the directors 
are, for all intents and purposes, selected by the 
management of the company. It is these di- 
rectors so selected who in turn elect the of- 
ficers of the companies and are expected to 
supervise their management. 

It is quite certain that a director who is not 
in harmony with the officers of the company, 
whether his views would be for the general 
good of the company or not, would not long 
remain a director under these circumstances. 
Such a condition does not have a tendency to 
arouse interest on the part of directors or 
develop independent or constructive ideas from 
them. The lack of such responsibility on the 
part of directors is, however, not limited to 
mutual life insurance companies or to other 
insurance companies, but apparently is the gen- 
eral tendency in all of our large modern in- 
stitutions. This is followed by the centraliza- 
tion of power in the few and the placing of 
great responsibility in the hands of a few. In 
general business institutions, however, the of- 
ficers in power generally have a material in- 
terest in the companies themselves in the form 
of stockholdings or other similar holdings, while 
in mutual life insurance companies the officers 
and directors as such have no vested interest in 
said companies. The companies are the prop- 
erty of the policyholders, and the policyholder’s 
interest in his company depends only on the 
size of his policy and the proportion that his 
policy bears to the total of the policies of the 
company. 

This department in order to keep in closer 
touch with the activities of the life insurance 
companies in this State is requiring this year 
that all life insurance companies domiciled in 
the State of New York shall furnish the de- 
partment copies of the minutes of the meetings 
of their boards of directors and subordinate 
committees. This of course gives us the facts 
relating to the acts of the management of the 
company but not the motives and the reasons. 








Life; Griffin M. Lovelace, third vice-president, 
New York Life; Ethelbert Ide Low, president, 
Home Life; Henry Moir, president, United 
States Life; John D. Sage, president, Union 
Central Life; Frank H. Sykes, vice-president, 
Fidelity Mutual Life; George T. Wight, man- 
ager, and Charles G. Taylor, assistant manager, 
Association of Life Insurance Presidents; 
Walter Tebbetts, agency vice-president, New 
England Mutual Life. 
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PROTEST ASSESSMENT 
RAISE 





Old Policyholders of Bankers Life 
Bring Suit 





RESERVE FUND EXHAUSTED 





Officers of Company Find Raise in Rates 
Necessary—Holders Given Opportunity 
to Change to Level Premium 
Des Motrnes, Iowa, March 12.—In the name 
of 60,000 policyholders who are still enrolled 
under the assessment features of the Bankers 
Life as prevailed from the organization of the 
company in 1876 until 1911, twelve men have 
brought suit against that company asking that 
it be enjoined from putting into effect April 1 
a much higher assessment rate than has pre- 
vailed during the last 50 years. The claim is 
made that to enforce the order will cause a 
large lapsation from a group of old members 
who are now too old to obtain insurance else- 
where. The contention is that the advanced 
assessment is not justified if a proper account- 

ing of funds available were made. 

The petitioners asked further that the court 
order the restoration of a sum in excess of 
$8,000,000 which they allege was “diverted from 
the reserve fund, and that the Bankers Life 
company be permanently enjoined from any in- 
crease of rates on certificate holders until the 
restored fund has become exhausted by payment 
of death claims according to the alleged original 
plan.” 

The action is in effect an effort to prevent 
the insurance company from instituting a new 
and adequate rate on more than $150,000,000 of 
old assessment certificate insurance issued prior 
to 1911 when the Bankers Life company 
changed from an assessment basis to a legal re- 
serve basis. 

The charge that the company had wrong- 
fully diverted funds was denied emphatically by 
William S. Ayres, vice-president and general 
counsel of the Bankers Life company. He de- 
clared the allegations absolutely groundless, and 
pointed out that the State Insurance Depart- 
ment has made regular examinations of the 
company and has found its operations legal in 
every way. 

Mr. Ayres explained that, due to the fact that 
the reserve fund of the old assessment associa- 
tion is practically exhausted, it was found nec- 
essary to make a raise in rates April 1 in ac- 
cordance with the original assessment contract 
and not because of any changes in the articles 
of incorporation at this time. 

The general counsel emphasized that because 
of the uncertainty of the future rate under the 
assessment plan, the company is giving each 
certificate holder a chance to exchange his cer- 
tificate, without medical examination, for a 
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guaranteed rate, legal reserve policy, if he so 
desires. “The exchange,” he declared, “is 
purely optional with the certificate holder.” 

The plaintiffs are: Joseph Wall, Charles 
Gnamm, Andrew B. Van Nostrand, William J. 
Clark, James P. Veerkamp, F. H. Lauer, C. 
Selters, John C. Bushinger, Arthur Graves, 
John MacArthur, Joseph Daveiport and Charles; 
Lauer. They claim to represent approximately 
60,000 certificate holders upon which, they al- 
lege, the company intends to raise the rates to 
a “prohibitive amount,” with the first assess- 
ment in excess of 350 per cent. It is further set 
forth that the notice of the first increase is ac- 
companied by “a promise and a threat that 
rates will continually go up,” and as an alter- 
native to the acceptance of these rates, certi- 
ficate holders are offered policies on the level 
premium plan on which the annual rate is over 
450 per cent in excess of the old rate. 

The plaintiffs contend that if the reserve 
fund, originally in excess of $18,000,000, had 
been properly handled, there would be no oc- 
casion for the proposed rate increase at this 
time. 

Holders of assessment certificates in the 
Bankers Life company have received their in- 
surance for the last ten years at less than cost; 
funds applicable to the reserve fund set aside 
for certificate holders have been carefully han- 
dled and accounted for, and there is no basis 
in fact for the court action brought against the 
company last Wednesday, Gerard S.. Nollen, 
president of the Bankers Life company, de- 
clared today. 

“The company has consistently carried out 

the provisions contained in the original assess- 
ment contracts,” said President Nollen, “and 
has given the certificate holders full credit for 
all the funds to which they were entitled under 
theterms of those contracts. Officers and direc- 
tors of the company have at no time and in no 
way derived any profit or advantage whatso- 
ever from any of the earnings of the company, 
but, on the contrary, have acted solely in the 
capacity of supervising trustees in the handling 
of the company’s affairs.” 
President Nollen emphasized that the change 
in the company’s plan of operation in 1911 from 
assessment to legal reserve basis was made in 
strict accordance with the Iowa laws providing 
specifically for such change, and that similar 
laws in Minnesota and New York have been 
upheld by the United States Supreme Court. 


Death of W. H. Kolb 

William Howard Kolb, for more than ten 
years manager of the life department of the 
Travelers Insurance Company, branch office in 
Chicago and former special agent of that organ- 
ization in Connecticut, died suddenly on Sunday, 
March 13, as the train upon which he was re- 
turning to Chicago from Hartford was ap- 
Proaching Rochester, N. Y. 

Mr. Kolb after a week’s visit to the home 
office of the Travelers was returning to Chi- 
ago in company with John E. Ahern, secre- 
tary of the accident department of the Travel- 
ts. According to advices received at the home 
office of the Travelers, Mr. Kolb died of 
angina pectoris. 





PRUDENTIAL FIRST IN INDUSTRIAL 





Leads in Total Amount Written in 


1926 and in Industrial Insurance in 


Force Today 





ASSETS OVER $1,500,000,000 





Total of Thirty Million Ordinary and Industrial Policies on Twenty Million Lives 
for Ten Billion Dollars Insurance ‘ 


The Prudential is the pioneer and also the 
premier in the field of industrial life insur- 
ance in America. In the fall of 1875 the Pru- 
dential announced that it was opening its doors 
as the first industrial insurance company in 
America. John F. Dryden, then secretary, and 
later president for many years was the first in 
an enterprise which has done more to spread 
the gospel and increase the popularity of life 
insurance than any other agency. In 1927, 
Edward D. Duffield, present president of the 
Prudential, can announce that, as a _ result 
of the 1926 transactions, his company wrote 
the largest volume of industrial life insurance 
and closed the year with more industrial insur- 
ance in force than any other company in the 
world. By his enthusiasm and familarity with 
the conditions underlying the application of the 
principles of life insurance to the industrial or 
working classes, Mr. Dryden laid the founda- 
tion of this splendid company, now known 
throughout the land as the company with the 
strength of Gibraltar. By his ability to suc- 
cessfully coordinate an efficient executive staff 
with the boundless opportunities of a well or- 
ganized sales agency, Mr. Duffield has enhanced 
the high esteem and extended the good will 
built up by the company during its long years 
of operation before he became president. 

While the Prudential is a leader in industrial 
insurance, the growth of the ordinary as well 
as the group insurance departments has by no 
means been neglected and we find it writing 
more ordinary life insurance in 1926 and hav- 
ing more ordinary life insurance in force at the 
end of 1926 than all save two other companies, 
while in group insurance it ranks among the 
first five. 

The fifty-first annual statement, for the year 
ending December 31 last, is a most excellent 
one and merits the commendation of all who 
are interested in the progress of life insurance. 
To policyholders it is of absorbing interest be- 
cause the financial statement reflects a sound- 
ness and the balance sheet denotes a progress 
and economy in management that indicates an 
extension of the high dividend scales now in 
force by the company. 

During 1926 the company had a total pre- 
mium income of $371,448,475. This is an in- 
crease of over $42,000,000 over 1925. Of this 
vast amount, $24,006,268 were new premiums 
on ordinary insurance; $117,101,995, ordinary 
renewal premiums, and $230,340,211, industrial 
premium income. The total interest and rents 
received were $72,421,502; all other income was 
$10,378,586, and gave the company a total in- 
come of $454,248,563. 

The company had total disbursements of 
$261,196,754. The excess of income over dis- 
bursements was $193,051,809; this enormous 
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amount, being over 40 per cent of the total in- 
come of the company, was laid by for the addi- 
tional protection and future benefit of the pol- 
icyholders. Chief among disbursements are the 
payments to policyholders, which, in 1926, 
totaled $164,578,180, and represented an in- 
crease over the corresponding amount in 1925 
of $22,773,796. Total payments on account of 
death claims were $71,245,312; endowments 
matured totaled $7,726,886; payments because 
of the disability features of the policy were 
$5,213,335; accidental death payments amounted 
to $954,185; annuities totaled $525,288. There 
were $28,262,864 paid-for surrender values, 
while policyholders received in dividends $50,- 
650,310. It will be noted that policyholders’ 
dividends were about 71% of the amount 
paid in death claims. In addition to the fact 
that agents of the company are able to point 
out that living policyholders receive more an- 
nually than beneficiaries of death claim pay- 
ments, this year they can say to their clientele 
that of every $164 paid to policyholders, $71 
went in death losses and $50 in dividends. The 
remarkable advantage of life insurance to liv- 
ing policyholders would thus appear to be most 
forcibly denoted. 

The total taxes paid were $0,201,539. This 
is about 3 per cent of the total receipts from 
policyholders and about 4 per cent of the tota! 
disbursements of the company. The expenses 
of management were $80,774,644, about 90 per 
cent of which was paid from interest and rents 
received on the investments of the company, 
leaving the premium income almost in its 
entirety for the payment of policyholders’ bene- 
fits and asset accumulations. 

Total admitted assets on December 31, 1926, 
were $1,572,185,485; this is an increase of $199,- 
075,446 over the amount of last year, and is 
the largest gain in this item ever recorded by 
the company. The assets are most conserva- 
tively invested by experts after most search- 
ing investigation and contribute enormously to 
homes, farms, schools as well as business and 
community activities. Through mutual owner- 
ship of this nature, each member has a direct 
interest in railroads, telephone system, and 
practically every kind of public utility. Almost 
50 per cent of the invested assets are in first 
mortgage loans on farm and city real estate 
amounting to $758,621,589. Investments in 
mortgage loans are of more direct aid to the 
average American citizen than investments of 
any other nature because the benefit, in the 
majority of instances, goes straight to the 
small home builder. In 1926, the Prudential 
loaned nearly $34,000,000 on farm property in 
twenty-nine States and had, on December 31 
last, 34,475 farm loans, amounting to $204,422,- 
179, for an average loan of about $6000. In 
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addition, $155,500,000 was loaned during the 
year on dwellings and apartments. 44,000 fami- 
lies were housed in the properties represented 
by these loans. There was also $37,600,000 
loaned on other city real estate. These hous- 
ing and city loans were made in forty-six States 
and the company closed the year with 79,262 
such loans, amounting to $554,190,410, for an 
average loan of $7000. Chief among the other 
assets are the bonds, amounting to $630,124,- 
852, of which $106,258,569 were Government 
bonds; $55,240,351, State, county and munici- 
pal; $281,942,713, railroad; $153,722,144, public 
utility ; $30,607,043, miscellaneous, and $2,263,- 
132, guaranteed mortgage notes. 

Policyholders‘ loans aggregated $08,463,128 ; 
stocks owned, $374,000; real estate, $21,132,- 
346; net deferred and unpaid premiums, $26,- 
692,048; interest due and accrued and other 
assets, $23,599,806; cash in office and bank, $13,- 
177,715. 

The policy reserve of the company was natu- 
rally the chief liability; it amounted to $1,413,- 
202,567. Dividends apportioned to policyholders 
during the year 1927 amount to over $51,000,- 
000, while other apportioned funds aggregated 
$22,866,445. Unassigned funds were $65,333,- 
064, an increase of almost 10 per cent or six 
million dollars over the corresponding item in 
1925. 

The Prudential writes ordinary, industrial and 
group insurance. In 1926 it ranked first in 
industrial insurance written, third in ordinary 
insurance written and fifth in group insurance. 
The new paid-for business issued during 1926 in 
group insurance was $82,807,962, covered by 
269 policies. There was, in addition, $101,009,- 
800 of insurance revived and increased and the 
company closed the year with 942 group poli- 
cies in force for $459,760,312 of insurance. This 
represents a gain of over $93,000,000 for 
the year. New ordinary insurance written was 
357,883 policies for $807,216,422 of insurance. 
There were also 36,830 policies revived and in- 
creased, amounting to over $94,000,000. On 
December 31 last, there was $4,493,555,047 of 
ordinary insurance outstanding with 2,862,147 
policies in force. This represents an increase 
during 1926 or 188,441 ordinary policies for 
$487,045,909 of insurance. In industrial insur- 
ance, in which the company is the leading 
writer, there were 3,457,814 new policies is- 
sued and paid for, covering $1,113,133,816 of 
new insurance. There were also 654,785 poli- 
cies revived with over $191,000,000 of insurance 
revived and increased. The company closed the 
year with 27,612,482 policies of industrial in- 
surance in force, covering $5.572,549,204 on this 
class of insurance. The gain in industrial in- 
surance in force was greater than any previous 
gain made by this company, as it reached well 
over the half billion dollar mark and amounted 
to $583,901,078. In summarizing, it will be 
noted that the company has over 30,400,000 of 
insurance policies in force and over $10,500,- 
000,000 insurance outstanding for a gain of 
over $1,164,000,000. The average group insur- 
ance policy in force was over $485,000. The 
average ordinary life insurance policy in force 
was $1570, while the average industiral insur- 
ance policy was $202. 





In analyzing this statement from every 
angle, there is substantial evidence that 1926 
was a most successful one for the Prudential. 
Great increases were made in income, in assets, 
in surplus funds and in business written and in 
force, both ordinary and industrial. Expenses 
were low, as was the lapse rate; while the 
intenest rate was well maintained. One 
of the most gratifying features was the com- 
pany’s mortality record. While considerable 
saving was naturally effected from the ordi- 
nary ‘actual mortality, as compared to expected, 
in the industrial branch the company experi- 
enced, as for several years past, phenomenally 
low mortality. 

A company may be a pioneer, perchance by 
accident, but only a pioneer firmly founded and 
comprehensively conceived will, after more 
than half a century of business competition 
of the keenest sort, maintain its place as the 
leader in achievement and progress. Its con- 
sistent expansion denotes that a far-sighted or- 
ganizer has been succeeded by a president of 
the utmost capability, one who can obtain re- 
sults from the gigantic agency organization 
which makes up the staff of the Prudential 
throughout the United States and Canada. 

The president of the Prudential, Edward D. 
Duffield, during the time in which he has been 
in the position of chief executive, has inspired 
the official and ageny staff to new heights, and, 
at the top rung of the ladder, he deserves con- 
gratulations from all in the life insurance busi- 
ness. 

The Prudential Insurance Company of 
America, with home offices at Newark, N. J., 
is a company which because of its business has 
brought itself into closest touch with the pro- 
gressive and struggling elements of America’s 
masses and classes, and, in such capacity, has 
served the business of life insurance in an un- 
equaled manner. Its contracts are and have 
always been liberal and liberally construed and 
its death settlements so prompt as to lessen 
even the immediate pangs of bereavement and 
prevent the pauper burial. 

President Duffield in a message to the twenty 

million policyholders says concerning the com- 
pany’s claim payments in 1926: 
More than 275,000 death claims were dis- 
bursed. This is a greater number than for any 
previous year. We find great satisfaction in 
having been able to help so many people in time 
of need. This is the one chief purpose and 
reason for existence of our organization. 

Claims during the first year accounted for 
24,831 of the total shown above. Some of these 
occurred on the very day the policy went into 
effect. The figures furnish a striking object 
lesson as to the wisdom of immeidate protection 


and the folly of delay. 
Conjure up a great family of twenty million 


lives, owning over thirty million policies, with 
resources of over one and one-half billion dol- 
lars, growing as only a healthy, happy family 
can and you have a picture of the Prudential. 
A family joined together for mutual helpful- 
ness, served by capable employees to: the end 
that all members of the family receive a maxi- 
mum of sound protection at a minimum of cost, 
and a family whose members know that when 
death or distress visits them they will be 
promptly and equitably dealt with. 


IO 


_the company. 


Guaranteed Securities Life Starts 
Business 

The Guaranteed Securities Life Insurance 
Company, of Topeka, Kan., opened its books 
for business March 2 with a capital of $100, 
ooo and a surplus of $150,000. Charles W, 
Dingman, former vice-president of the National 
Reserve Life, of Topeka, is president and gen- 
eral manager of the company. Mr. Dingman 
has had twenty-five years of life insurance 
James E. Erwin is secretary of 
He has been connected in the 
life insurance business for the past three years 

and well known over the State of Kansas. 
Other officers of the company are: C. L, 
Goernandt, vice-president; Hugh Fisher, coun- 
sel; Dr. William E. Michener, medical director, 


experience. 


Actuarial Club of Indianapolis 

The Actuarial Club of Indianapolis held its 
regular monthly meeting at the Columbia Club 
last week, the subject discussed being “Home 
Office Methods of Handling Coupons, Divi- 
dends, and Paid-Up Additions” and Items Not 
Specifically Provided for in the Convention 
Blank.” 

Principal speakers were: W. S. Wenzel, of 
the Public Savings Insurance Company; M. 
R. Scott, of the Reserve Loan Life; J. B. 
Darnell, of the State Life; afd Miss Helen 
L. Clark, of the American Central Life. 

Robert B. Sturtevant, assistant secretary of 
the American Central, is president of the Club 
and presided at the meeting. Only two more 
sessions are scheduled before the usual summer 
recess is taken. 


American Life Convention 

St. Louis, Mo., March 11.—The Baker 
hotel in Dallas, Tex., has been selected as the 
headquarters and meeting place of the Ameri- 
can Life Convention’s annual meeting to be held 
on October 24 to 28 inclusive. 

The legal section will hold its sessions on the 
first two days, while the convention proper will 
gather on October 26 and hold over to the 28th. 
Arrangements for the convention were made by 
H. M. Woollen, president, and Claris Adams, 
secretary, treasurer and general counsel, upon 
their recent visit to Dallas to confer with Harry 
L. Seay, president Southland Life of Dallas, 
who as a member of the special convention 
committee has charge of the local arrangements. 


Homer Guck Resigns 
Homer Guck, who for some years has been 
assistant to the president of the Detroit Life 
Insurance Company, has resigned as of April 
I and will become connected with the Union 
Trust Company, of Detroit. 


Atlantic Life Meeting 

RicHMonp, Va., March 16.—At a meeting 
of the directors of the Atlantic Life Insurance 
Company of Richmond, Va., the position of 
chairman of the board was created and E 
Strudwick, president of the company, was ele- 
vated to the new pdst. Edmund A. Saunders, 
former vice-president, was made president. 
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GREAT ACTUARIAL BOOK 





Complete Surrender Value Ready 
Reckoner Just Published by The 
Spectator Company 





COMPILED BY FACKLER & BREIBY 





800-Page Volume Is in Several Respects 
the Most Remarkable Life Insurance 
Work Ever Produced—Millions 
of Statistics Accurately 
Presented 


The largest, most important and serviceable 
actuarial book ever produced is that just pub- 
lished by The Spectator Company, entitled 
COMPLETE SURRENDER VALUE READY RECKONER. 
This most valuable book is the work of Fack- 
ler & Breiby, New York, who are nationally 
known as leading consulting actuaries. 


Vast ACTUARIAL INFORMATION 


This remarkable book gives term extension 
net premiums for all periods of years and days 
complete from age 15 to 95, and also for all 
yearly intervals for ages o to 15, together with 
reciprocals of single premiums for life insur- 
ance endowments and pure endowments on the 
American Experience 314 per cent basis. The 
Complete Surrender Value Ready Reck- 
oner eliminates calculation in connection with 
term extensions and thus not only saves time 
and labor and insures accuracy, but provides 
a life insurance company with the necessary 
tabulations for quickly determining surrender 
values for all policies. Rules are suggested 
for such calculations and the book contains an 
explanation of the method of ascertaining sur- 
tender values where the values stated in the 
policy are not directly applicable because of 
indebtedness, paid-up additions and dividend 
credits. 


WonbDERFUL PuBLISHING ACHIEVEMENT 


Typographically the book is a marvel of 
modern publishing ingenuity. An idea of the 
extent of the task may be gained from the 
fact that if usual methods of typesetting had 
been resorted to, it would have taken one man, 
using a typesetting machine 8 hours of each 
business day, three years to have set the type. 
In addition, it would have required one year 
to complete the three proofreadings required 
when publishing statistical works, by the Re- 
search Bureau of Insurance of The Spectator 
Company. 

In compiling the Complete Surrender 
Value Ready Reckoner, Fackler & Breiby 
Prepared perfect sheets of copy for The Spec- 
tator Company; these sheets being machine- 
calculated and machine-checked so that the 
error factor is reduced to an almost non-exist- 
ent minimum. By a process of combined 
photography and lithography, the copy being 
Photographed directly onto lithographic plates, 
The Spectator Company was entirely successful 
in its attempt to present many millions of fig- 
ures in the new book with an error margin of 
only .oo0182. The 26 columns of figures on 
each page of the Complete Surrender Value 





Ready Reckoner are clear and distinct and 
each digit of the numbers is sharply delineated 
so that the eye can pick it out instantly and 
can go over the pages constantly without un- 
due fatigue. 


VALUABLE ALSO TO GENERAL AGENTS AND 
BRANCH OFFICES 


The chief feature of the book is the full set 
of single premiums per $1000 insurance for 
each possible term of years and days for every 
age from 15 upwards, so as to cover all possible 
needs of extended term insurance calculation 
with regard to most policies valued on the 
American Experience 3% per cent basis. 

Complete Surrender Value Ready Reck- 
oner is not only of supreme importance in the 
transaction of the business of life insurance 
companies, but is exceptionally useful to gen- 
eral agents and branch offices. General agents 
and branch offices, equipped with this wonder- 
ful book, may be authorized to make semi-of- 
ficial quotations of adjusted term extensions 
and paid-ups or the cash equivalent of these 





values, thus eliminating much correspondence 
with the home office and permitting greater 
celerity in the company’s operations and in the 
giving of service to policyholders. No large 
general agency or branch office of a company 
valueing business on the American Experience 
3% per cent basis should be without a copy of 
the Complete Surrender Value Ready Reck- 
oner. By facilitating the handling of what 
would otherwise be delaying routine in office 
management and by permitting prompt service 
to the insured, this great book effects remark- 
able savings in time and labor and makes possi- 
ble accurate and quick calculations on the de- 
sired tabular information. 


ImpPporRTANT CONTRIBUTION TO LIFE INSURANCE 


As a real contribution to the technique and 
practice of life insurance, as an aid to general 
agents and branch offices and as a publishing 
effort, Complete Surrender Value Ready Reck- 





II 


oner stands alone and supreme in its field. It 
contains about 800 pages, measuring 9%4 by 
121% inches and is substantially bound in genu- 
ine blue Morocco leather and cioth. The same 
improved method of binding is used for this 
publication as for the three volumes of the 
Illinois Standard Tables, by Fackler & Breiby, 
which are also published by The Spectator 
Company. The special type of binding provides 
a book that remains flat when opened at any 
page, and its long-wearing characteristics are 
particularly applicable to a book which is be- 
ing continuously used for reference purposes 
from day to day. Complete Surrender Value 
Ready Reckoner, in addition to its leather and 
cloth binding, has stained edges which make it 
a volume embodying a handsome combination 
of two colors. The book may be obtained 
from The Spectator Company at $50 per copy. 

For further details regarding the value to 
companies, general agents and branch offices 
of this valuable book see page announcement 
elsewhere in this issue. 


2.8 Per Cent More New Life Insurance 
During February This Year 
Writings of new life insurance by United 
States companies were 2.8 per cent greater dur- 
ing February of this year than for the same 
month last year. This fact is indicated by a 
report forwarded, late this afternoon, by the 
Association of Life Insurance Presidents to 
the United States Department of Commerce for 
official use. The compilation aggregates the 
new business records—exclusive of revivals, in- 
creases and dividend additions—of 45 member 
companies, which have 81 per cent of the total 
volume of life insurance outstanding in all 
United States legal reserve companies. 


New Home Office General Agent 

The National Life Insurance Company an- 
nounces the appointment of Will O. Comstock 
to the position of general agent for the home 
office general agency, located at 45 State street, 
Montpelier, Vt. 

Mr. Comstock is a thoroughly competent un- 
derwriter who for many years has held a re- 
sponsible position in the home office and who 
has in his spare time trained himself to render 
a very high type of service as salesman and life 
insurance adviser. Associated with the agency 
will be Messrs. Howard S. Bliss, Norman A. 
Goodwin, Clarence H. Haskins, of Montpelier, 
George J. Seager of Barre, Earle S. Drown 
of White River Junction, and Robert S. Davis 
of Northfield. 


Acacia Agents Honor William Montgomery 

Agents of the Acacia Mutual Life Associa- 
tion, Washington, D. C., produced 650 applica- 
tions for $2,300,000 during the first week of 
March, which is being celebrated as Builders’ 
Month in honor of William Montgomery, its 
president, who has completed 33% years, one- 
third of a century, as its managing officer. The 
aim is for each agent to produce 33% thou- 
sand during the month of March and at the 
end of the first week they are ahead of schedule. 
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Annual Statements, January 1, 1927 


Aetna Life Insurance Company 


Life, Accident and Health, Liability and Workmen’s Compensat'on Insurance 
Life, Accident and Health Group Insurance 


AND AFFILIATED COMPANIES 


Aetna. Casualty & Surety Co. 


Automobile Insurance Co. 


Standard Fire Insurance Co. 


Automobile, Fire, Marine, and General Casualty Insurance—Fidelity and Surety Bonds 
HARTFORD, CONN. 
MORGAN B. BRAINARD, President 


77th Annual Statement 
Aetna Life Insurance Company 


Capital Stock $10,000,000 


(To be increased to $15,000,000 by vote of stockholders.) 
Received on capital stock account $4,657,850.00.) 


eens... ew. eee 

pe ge ie aS rae 

Surplus to Policyholders. . . 
Life Insurance Paid for in 1926....... $ 966,792,044 
Increase in Life Insurance in Force.... 435,278,852 
Life Insurance in Force............... 2,931,020,467 
ee 93,363,014 


20th Annual Statement 
Aetna Casualty & Surety Co. 


Capital Stock $2,000,000 


Ne te Caen ees fe $27,672,539 .89 
DN na Ses eG. pho. cee 18,038,057 .09 
Special Contingency and Security Re- : 
IR Fie eises ci eax ds eee ecs 500,000 .00 
Surplus to Policyholders............. 9,134,482 .80 


Sane ey $300,408,821 .00 
Pe ay ng $266,057,053 . 49 
oceaed ox0 $ 34,351,767 .51 


Payments to Policyholders During 1926 $ 51,720,114 
Paid Policyholders Since Organization.. 629,979,727 
Payments for Taxes in 1926.......... 3,074,170 
Bene I AONE... os oes eee. 26,214,171 


14th Annual Statement 
Automobile Insurance Co. 


Capital Stock $5,000,000 
BNE 2 AS $25,214,448 .96 
RON yoy wean vvkgun abbott be make 17,848,175 .49 
Special Contingency Reserve Fund... 750,000 . 00 
Surplus to Policyholders............. 6,616,273 .47 


17th Annual Statement 


Standard Fire Insurance Company 
Capital Stock $1,000,000 





heck ee $3,148,893 .45 
as JY gas dees 1,414,110 .82 
(inne ieee. 1,734,782 .63 
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Acacia Mutual Life Makes Great Progress 

During the past year the Acacia Mutual Life 
Association, of Washington, D. C., made great 
advances in important items of its statement. Its 
assets now aggregate $19,240,885, an increase 
during the year of $3,553,041; its reserve in- 
creased $3,427,641; its insurance in force shows 
a gain of $30,131,110, now amounting to $226,- 
276,746, while its surplus increased over $62,- 
o00 and now amounts to $1,368,550. The Acacia 
Mutual is limited in its writings to master 
masons, and it has reduced its premium rates 
so that its policyholders get the advantage of 
the low initial rates of the stock companies, 
combined with the advantages and dividends of 
the mutual companies. Last year its dividends 
paid or credited to members exceeded $990,000. 
Included among the Association’s liabilities is a 
legal reserve for the protection of policy con- 
tracts based on the American Experience 3% 
Per Cent Table, amounting to $17,129,413. 

The Acacia Mutual Life Association has 
made steady progress, year after year, for many 
years, and is now in stronger condition than 
ever before, with more business in force than 
at any previous time. Its new business last 
year exceeded $44,000,000. Among the Asso- 
ciation’s resources are noted first mortgage 
loans on improved real estate, amounting to 
$11,420,854; real estate valued at $627,622; 
bonds worth $1,165,200; cash, $547,580; loans 
on Association’s policies, $2,954,698; net pre- 
miums in process of collection, $2,141,169, and 
other assets. The liabilities include the policy 
reserve above mentioned; dividends to policy- 
holders not yet due, $367,420, and reserves for 
taxes and other liabilities, leaving a surplus of 
$1,368,550. The rapid progress of the Acacia 
Mutual Life is indicated by the fact that its 
assets have grown nearly $115,000,000 in the 
past five years, and its surplus has increased 
more than $1,000,000 during that time, while its 
insurance in force has increased $125,000,000 in 
the five-year period. President William Mont- 
gomery, who has been the guiding influence in 
the Association’s operations for many years, 
merits congratulation upon the handsome re- 
sults achieved. Other officers of this enterpris- 
ing institution are the following: J. Harry 
Cunningham, vice-president; J. P. Yort, secre- 
tary and actuary; J. Claude Keiper, treasurer; 
Charles E. Baldwin, assistant treasurer; John 
B. Nichols, M.D., medical director. 


Illinois Bankers Life Meeting 

MonmoutH, Itx., March 11.—Policyholders 
of the Illinois Bankers Life Association in their 
annual meeting here March 8 re-elected as 
directors Dr. J. R. Ebersole and Arthur T. 
Sawyer for terms of three years. Scattering 
votes were cast for other candidates but on mo- 
tion by one of the agents present to make the 
election unanimous the vote was 103,741 yes, 
eight noes. 

Resolutions of confidence in the management 
and endorsement of the acts of directors and 
officers were adopted by a vote of 90,003 for 
to 919 against. The annual reports of the of- 
ficers showed the association to be in sound con- 
dition, with gross assets of $6,062,262, an in- 
crease of $505,000 during 1926. 


Southland Life Meeting 

Annual stockholders’ and directors’ meetings 
of the Southland Life Insurance Company were 
held March 8 in Dallas, Tex. The following 
are directors: James Callan, Menard, Tex.; E. 
J. Fry, Marshall, Tex.; J. S. Heard, McKin- 
ney, Tex.; Karl Hoblitzelle, T. E. Jackson, 
Clarence E. Linz, P. V. Montgomery, Eli San- 
ger, Harry L. Seay, H. B. Seay and P. N. 
Thevenet, all of Dallas. Officers of the South- 
land Life are: Harry L. Seay, president; 
Clarence E. Linz, vice-president and treasurer ; 
P. N. Thevenet, vice-president and secretary; 
P. V. Montgomery, vice-president and actuary; 
Dr. John S. Turner and Dr. J. T. Montgomery, 
medical directors, and Seay, Seay, Malone and 
Lipecomb, general counsel. 

President Seay’s annual report to stockhold- 
ers showed that the Southland Life at the close 
of 1926 had more than $112,000,000 insurance 
in force and assets of more than $12,000,000. 


Large Gains Made by Business Men’s 
Assurance 


The year 1926 was a successful one for the 
Business Men’s Assurance Company, of Kan- 
sas City, Mo. Among the gains made last year 
were one of $754,354 in admitted assets, one of 
$412,288 in income, and one of $0,140,035 in 
life insurance in force. The company now 
possesses assets aggregating $3,937,616, or 
nearly $1,000,000 more than is required by law 
to meet all obligations under its 200,000 poli- 
cies now in force. The life insurance in force 
on December 31, last, amounted to $35,268,110, 
and the company’s income last year reached 
the great sum of $4,561,500. Payments to pol- 
icyholders in 1926 amounted to $1,960,067, made 
up of claims for disability caused by sickness, 
$1,117,542; for disability and deaths caused by 
accidental injuries, $757,187, and for death bene- 
fits under life policies, $85,854. W. T. Grant 
is the president of this enterprising institution, 
which is now licensed and operating in twenty- 
nine States. 


Farm and City Loans in 1927 


During the month of February the John 
Hancock Mutual Life Insurance Company of 
Boston accepted nearly $5,000,000 of farm and 
city loans. The actual amount was $4,713,543, 
divided as follows: $3,167,305 on 479 farms, 
$1,546,238 on 118 city properties of which 98 
were dwelling houses and 16 apartment build- 
ings, housing 279 separate families. 

The loans on this class of property in Jan- 
uary amounted to $4,375,000, making nearly 
$9,100,000 on this class of loans thus far in 
1927. 


Joseph P. Day Adds to Life Insurance 


Announcements last week were made to the 
effect that Joseph P. Day, widely known realtor 
of New York, had added $1,401,000 to his life 
insurance estate. Mr. Day previously carried 
$1,649,000, and now has a total of $3,050,000, 
making him one of the most heavily insured 
men in the country. 
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Strong Exhibit of A2tna Life Group 

The annual statements as of January I, 1927, 
of the AZtna Life Insurance Company, of Hart- 
ford, and its affiliated companies, the A®tna 
Casualty and Surety Company, the Automobile 
Insurance Company and the Standard Fire In- 
surance Company, show that this important 
group is in a very strong financial condition. 
The ZEtna Life reports assets of $300,408,821, 
with a surplus to policyholders of $34,351,768; 
the A=tna Casualty and Surety has assets 
amounting to $27,672,540, with a surplus to 
policyholders of $09,134,483 beyond liabilities, 
which include a special contingency and secur- 
ity reserve fund of $500,000; the Automobile 
shows assets of $25,214,449, and, after provid- 
ing for liabilities and a special contingency re- 
serve fund of $750,000, has a surplus to pol- 
icyholders of $6,616,273; and the Standard Fire 
reports assets of $3,148,803, with a surplus to 
policyholders of $1,734,783. The capital of 
the ZEtna Life was $10,000,000, but is to be in- 
creased to $15,000,000; the capital of the AZtna 
Casualty and Surety is $2,000,000, that of the 
Automobile is $5,000,000, and that of the Stand- 
ard Fire is $1,000,000. The new life insurance 
paid for in the A2tna Life in 1926 was $966,- 
792,044, while the life insurance in force in- 
creased more than $435,000,000, now standing 
at $2,931,020,467. The company’s assets in- 
creased more than $26,000,000 last year. Its 
premium income in 1926 was more than $93,- 
000,000, its payments to policyholders fell lit- 
tle short of $52,000,000, while its tax payments 
exceeded $3,000,000. Since its organization the 
Etna Life has paid policyholders about $630,- 


000,000. 





Loosen Investment Restrictions 

Sr. Louis, Mo., March 15.—The Missouri 
State Senate has passed two measures designed 
to loosen the restrictions placed upon the in- 
vestment of domestic life insurance companies. 
The bills are now before the House and have a 
chance of getting through before the General 
Assembly adjourns, 

The measures were supported by the Mis- 
souri State Life Insurance Company, the In- 
ternational Life Insurance Company and the 
Kansas City Life Insurance Company, the 
three largest Missouri life insurance compa- 
nies. 

One of the bills provides that life insurance 
companies, which have acquired real estate or 
personal property by foreclosure, may exchange 
such real estate for other real estate. 

The second bill, which regulates the invest- 
ment of the capital, reserves and surplus funds 
of the life companies, provides such funds may 
be invested in government, State, municipal or 
other political sub-division thereof, or in loans 
on real estate in any State of the United States 
secured by first mortgage of deed of trust or 
other first lien on such real estate, which loan 
shall not exceed 50 per cent of the value of 
such real estate, or in bonds of any private, 
public or quasi public corporation organized 
under the laws of the United States or in any 
State of the United States, which bonds shall 
not have been in default in the payment of in- 
terest within the five preceding years. 
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ASSURANCE COMPANY, LTD. 
of London 
100 William St., New York 


INDEMNITY COMPANY 
123 William Street, New York 


Fire, Automobile, Tornado, Explosion, Sprinkler Leakage, 

Rent, Reet Values, Use & Occupancy, Riot & Civil Commo- 

tion, Public Liability, Workmen’s Compensation, Burglary & 
Theft, Accident & Health, Plate Glass. 
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ts: HAMPTON ROADS 
FIRE «» MARINE 
Insurance Company 


NORFOLK, VA. 


P. D. BAIN HENRY G. BARBEE 
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FIRE REINSURANCE TREATIES 
Eagle Fire Insurance Company 


New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 
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, vege windstorm that rushes out of 
the Spring skies carries with it de- 
struction amounting to hundreds of thou- 
sands of dollars. Good money that literally 
flies before the wind. Dollars that might 
have been saved! 


Whose dollars? 


Dollars belonging to people who never 
really knew about windstorm insurance. 
People who thought of it vaguely in con- 
nection with tornadoes only. People who 
didn’t realize the menace in any ordinary 
windstorm. Who didn’t know the small 


cost of windstorm protection. 


The agents of this company are telling 
their clients now—and selling them wind- 
storm policies. The average man soon sees 
the wisdom of this coverage once it is ex- 
plained to him properly. And he is forever 
grateful to the agent who thus saves 
money for him when the spring storms 


take their toll. 
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Insurance Co xu 


Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Dept. Southern Dept. Pacific Coast Dept. 
CHICAGO NEW ORLEANS SAN FRANCISCO 


THE NATIONAL INSTITUTION WITH A WORLD WIDE BACKGROUND 
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RECORD LOSSES, SAYS 
SUPERINTENDENT 


New York Department Head Reports 
to Legislature 








MARINE CONDITIONS IMPROVED 





Brief Discussion of Chrysler-Palmetto 
Litigation Included in Sixty-Eighth 
Message 
Referring to the fire insurance business, 
Superintendent of Insurance of New York 
James A. Beha, in his sixty-eighth annual re- 
port points out that the 1926 statements for 
fire companies will show premium volume not 
appreciably greater than 1925, losses of such 
proportions as to produce profits for very few 
companies in underwriting, increases in secur- 
ity values more than sufficient to offset the 
underwriting losses, and, consequently, mod- 

erate increases in both assets and surplus. 

Two catastrophes—the oil tank losses in 
California, approximately seven millions, and 
the Florida hurricane losses estimated at fif- 
teen millions of dollars, were increased by the 
steady stream of losses from ordinary fire 
waste to a total of almost record proportions. 

The sum of four hundred millions paid out 
during 1925 by fire companies doing business 
in New York will probably be exceeded by the 
amount for 1926, despite tremendous efforts 
made toward fire prevention. 

Marine insurance conditions have improved in 
the domestic field, but the business is still sub- 
ject to keen competition from abroad. Losses 
have been unusually heavy in the ocean, lake 
and river classes. Encroachment on fire insur- 
ance, in inland underwriting, recently developed, 
is receiving the attention of the department. 

Superintendent Beha records briefly the out- 
come in the courts of efforts started more than 
a year ago to sell insured automobiles regard- 
less of State regulations. The United States 
Supreme Court has since then upheld the right 
of each State to regulate the business of insur- 
ance within its borders. The automobile poli- 
cies referred to did not prove to be profitable 
to the insurer. 


New England Exchange Meeting 
Boston, Mass., March 14.—At the regular 
monthly meeting of the New England Insurance 
Exchange on Saturday, March 12, the following 
were elected members: Patrick J. Kilduff, special 
agent of the Milwaukee Mechanics for New 
England, and Robert Boyce, special agent of the 
National Union for Western Massachusetts 
and Connecticut. L. W. Thompson of the 
Charles H. Wilson & Co. agency at New 

Haven, was elected an honorary member. 
It was announced that new rates on pulp 
woods and other forest products in woods 

Where cut were about to be promulgated. 


WALTER J. DAYTON PROMOTED 


Heads Automobile Department of National 
Union 


Boston, Mass., March 14.—Walter J. Day- 
ton, former special agent of the National Union, 
with headquarters at Boston, who has been 
promoted to the position of agency superintend- 
ent of the home office automobile department, 
has been connected with the insurance business 
in Boston for several years, starting his career 
at the age of seventeen in the offices of John 
C. Paige & Co. Later he was connected with 
Kaler, Carney & Liffler and with the Boston 
Insurance Company where for twenty years he 
was associated with the automobile department. 
About the time that Mr. Dayton joined the 
National Union staff a year ago the two com- 
panies—the National Union Fire and the Na- 
tional Union Indemnity—opened a service de- 
partment at 141 Milk street, with Mr. Dayton 
in charge of the automobile business, the fire 
business being handled by Frank Dunham, later 
assisted by Theodore Jones. No announce- 
ment has yet been made as to future changes in 
the present arrangement. 


Mr. Dayton is a past president of the Insur- 
ance Society of Massachusetts which enjoyed 
one of its most progressive seasons during his 
term of office. 


Mr. Dayton will take up his new duties at 
Pittsburgh in about two weeks. 


Approve Baltimore Rate Change 


Last Thursday, at a meeting of the Baltimore 
territorial committee of the Eastern Under- 
writers Association, the recommendations of the 
Baltimore Board on the changes in rates on 
dwelling houses were approved. The Baltimore 
Board will now consider these changes and it 
is expected that they will be promulgated at 
an early date. 


Attacks Centralization 
(Concluded from page 3) 


others, the other members must see whether it 
is because they lack capacity to appreciate the 
rights of others, or if it is simply through lack 
of understanding that everyone has a view- 
point and that only when the common view- 
point is arrived at, can a safe course be 
charted. 

So in the insurance business every branch is 
entitled to a square deal. The business can not 
be run successfully unless each department ap- 
preciates the honesty of purpose and the neces- 
sity of the other, and is not only willing to do 
its share for the common good, but insists that 
the other fellow does also. So let us all 
train our powers of observations and if any 
arrows are being shot by enemies of our com- 
mon welfare, let us get right after those who 
are shooting them, not waiting until we are 
badly hurt. 
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WIN POINT IN KENTUCKY 


State Auditor Restrained from Inter- 
fering With Rate Raise 


MISSOURI DECISION AWAITED 








Funds Will Probably Be Impounded Pend- 
ing Final Decision of Courts 

FrANKForT, Ky., March 14.—-A temporary 
injunction was granted today by Federal Judge 
A. M. J. Cochran in the United States District 
Court here restraining State Auditor W. H. 
Shanks from interfering with the fire insur- 
ance companies doing business in this State 
and the Kentucky Actuarial Bureau from rais- 
ing the fire insurance premium rates 1214 per 
cent. The injunction remains effective until the 
case of the State of Missouri against the in- 
surance companies has been decided by the Su- 
preme Court of the United States. 

The increased rate cannot go:into effect until 
some provision has been made for the insurance 
companies to hold inviolate the money collected 
from the increased rates. Attorney General 
Frank E. Daughtery, representing Auditor 
Shanks, said the State would contend that the 
fund be turned over to an impounding agent, 
pending the final decision. 

R. J. Foloni, of Chicago, counsel for the in- 
surance companies, said they favored giving 
bond for the increase in funds that will be col- 
lected from the time the rate is effective until 
the final decision is rendered. 

The court will decide what disposal will be 
made of the funds. Judge Cochran said that he 
and Appellate Judge Chas. H. Moorman of 
Cincinnati, who sat at the hearing in Lexington 
on the motion for the injunction, favored the 
impounding agent. Federal Judge Charles I. 
Dawson of Louisville, third judge to sit at the 
hearing, had not committed himself, Judge 
Cochran said. 

Circuit Judge Ben G. Williams, of the State 
court here, had granted an injunction previously 
restraining the insurance companies from in- 
creasing the rate, which injunction was set 
aside by the order of the Federal court today. 


Automobile Insurance Month 

INDIANAPOLIS, IND., March 14.—Joseph W. 
Stickney, president of the Indiana Association 
of Insurance Agents, is making active plans 
for the State’s participation together with IIli- 
nois and Michigan, in “Automobile Insurance 
Month,” to be held in April. Agents of the 
stock automobile insurance companies will wage 
an active campaign for business. Mr. Stickney 
is to be chairman of a series of meetings to be 
held in the State. Among the other speakers 
will be George E. Truner, Henry S. Ives and 
A. L. Kirpartrick, general counsel, vice-presi- 
dent and secretary, respectively, of the Casualty 
Information Clearing House. 
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Underwriting Results in 1926 
Below are presented the underwriting in- 
come earned and the net profit or loss from 
underwriting in 1926, of a number of fire in- 
surance companies which earned $1,000,000 or 
more of underwriting ircome last year: 
Underwriting 
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Underwriting Profit 
Income (+) or 

Name and Location of Co. Earned Loss (—) 
#Etna, Hartford ..... «+++ $26,768,044 —1,6938,501 
Agricultural, Watertown .. 5,119,524 —295,877 
American Alliance, N. Y.. 1,517,112 +152,079 
American Auto., St. ae 6,538,097 +177,898 
American Eagle, N. Y... 6,048,764 —709,466 
American, Newark ....... 12,774,027 —889,187 
Atlas Assurance, London 3,761,665 —16,110 
Automobile, Hartford 18,284,000 —11,812,897 
Baltica, Copesbenen ‘ieees 1,278,789 —45,618 
Baltimore American, N. Y. 1,256,218 —261,162 
Bankers & Shippers, N. Y. 3,554,031 —169,338 
Boston, Boston .......... 6,770,706 —121,8765 
British America, Toronto.. 1,907,829 —83,507 
Buffalo, Buffalo ......... 1,614,616 —102,427 
California, San Francisco. . 2,521,676 —59,029 
Caledonian, Edinburgh ... 3,067,651 +19,962 
Camden Fire, Camden, N.J. 5,114,832 —157,055 
Chicago F. & M., Chicago 1,290,062 —78,619 
City of New York, . 2,984,067 —172,558 
Columbia, Jersey City, N. j. 1,030,393 —4,139 
Commerce, Glens Falls.... 1,096,817 +5,419 
Commercial Union, London 10,772,886 + 404,440 
Commercial Union F., N. Y. 1,822,728 —187,031 
Commonwealth, N. y dedoss 2'930,177 +51,816 
Connecticut Fire, Hartford 7,370,630 +116,276 
Continental, N. Y......... 24,479,152 + 490,390 
Dubuque F. & M. Dub., Ia. 1,794,701 —72,326 
Eagle Fire, Newark....... 1,945,630  —195,788 
Eagle, Star & Brit. Dom., 

DE Sisanvedortensae 3,793,295 —108,467 
Eaplorere Fire, Boston. . 1,793,086 —846,519 
Equitable F. & M., Prov.. 1,455,306 +14,825 
Federal, Jersey City...... 3,881,089 +825,371 
Fire Association, Phila.... 9,075,923 —683,953 
Fidelity-Phenix, N. Y..... 19,949,323 —115,967 
Firemans Fund, San 20 19,255,674 —598,886 
Fire Reassurance, 2,962,721 —162,940 
Glens Falls, Glens. Faiis, 

Mi Gk Hebe bsaaksahardss 7,827,583 —105,005 
Globe & Rutgers, N. Y.... 28,970,218 —1,501,938 
Great American, N. Y.. 18,839,705 —384,814 
Granite State, Portsmouth. 1,155,949 —32,045 
Hanover Fire, N. Y...... 4,685,598 +148,104 
Home Fire, ge Rock. . 1,426,119 —65,193 
Home F. & M., San Fran. 2,309,098 —51,636 
Home, New York.. e 46,673,748 -+1,024,456 
Imperial Assurance, N. Y. 1,189,550 6,194 
International, N. ¥....... 4,717,871  —237,881 
Inter-Ocean Reins., Cedar 

MEE. cvavetahvessavce 1,134,290 +4,912 
Lincoln Fire, N. Y........ 1,902,425 —140,577 
Liverpool & Lon. & Globe, 

OS RE REED 11,894,336 —7 41,996 
—s Assur., London... 4,869,522 +70,799 
Lon. & Lanc., Lon........ 3,514,867 +123,084 








In the Heart of the 


INSURANCE DISTRICT 
We Have Splendid 


INSURANCE SPACE 


GROUND FLOORS 
UPPER FLOORS 
Units from 
200 to 50,000 sq. ft. 
AT ATTRACTIVE PRICES 
Inquire of 


BROADWAY-JOHN STREET 
CORPORATION 


Specialists in Downtown Business Properties 
Ask for Mr. McSorley, or your own broker 
206 BROADWAY, N. Y. C. 
Tel.: Cortlandt 2414-5005 
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Mércantile, N. Y........- 3,102,615 +41,100 
Merchants Fire, N. Y. 3,752,347 -+2138,827 
Michigan F. & M., Detroit 1,165,515 —149,892 
Milwaukee Mechanics, _— 5,334,618 —299,132 
National Liberty, N. Y 8,100,426 —480,456 
New Hampshire, Manchester 5,332,353 +73,549 
New India, Bombay...... 1,330,393 —42,704 
No. Brit. & Merc., N. Y.. 8,395,487 +20,754 
Northern Assur, London... 5,262,277 —367,209 
Northwestern Nat., Milw... 4,748,881 +189,927 
North River, N. Y........ 10,660,712 —232,778 
Old Colony, Boston or 1,992,180 +108,604 
Orient, Hartford .. 2,579,199 —15,196 
Pacific Fire, N. Y 3,029,409 —53,040 
Palatine, London ......... 3,282,718 —84,847 
Penn. Fire, Phila. ....... 5,982,192 —16,069 
Phoenix Assur., London... 4,744,982 +53,087 
Potomac, Washington ..... 1,021,554 —158,050 
Providence Washington, Prov. 6,864,094 —72,248 
Prudential of Gt. Brit., : 

A A Se ere ee 1,501,889 —180,808 
Ouceh Ne Ys < cotsceees cs 9,513,851 + 564,455 
Republic Fire, Pittsburgh.. 1,129,637 —83,274 
Rhode Island, Sper. 2,743,808 —279,833 
Richmond, b a aed anes 6 1,382,985 +24,484 
Royal, Eaect paw aienles 14,373,320 +484,774 
St. Paul F. & M., St. Paul 14,400,935 +755,208 
Springfield F. & ., Spring- 

ee re ere rer etree 14,434,432 +161,167 
Standard Fire, Trenton.... 1,047,729 —116,419 
SD ie: 2 Ar ge ey ar 2,193,164 —75,854 
Si Lice... cases 4,387,511 —149,861 
Svea F. & L., Gothenburg. . 1,508,696 —186,284 
Travelers Fire, eee. » 4,587,148 —2 318, 732 
ee Ae ee 14,733,074 —347, 274 
Union & Phenix Espanol, 

DONE. bicduwiiceiadess 1,884,957 —128,497 
United Firemens, Phila.... 1,117,561 —34,648 
U. S. Merch. & Shippers, 

p PEE Saye a 2,879,164 —159,457 
Union Ins. Society, Canton 3,175,380 —614,227 
Union, London ........... 2,821,029 —83,425 
Union Fite, Paris, .4..s:<0 + 1,299,458 —164,473 
Va. F. & M., Richmond.. 1,217,931 —65,387 
Westchester Fire, N. Y.... 7,760,743 —542,278 
Western Assur, Toronto... 2,626,264 —77,622 
World F. & M., Hartford.. 1,359,501 —310,872 
pc a, ae 2,620,471 —443,359 





Virginia Field Club Meets 

Ricumonp, Va., March 12.—Matters of 
routine largely occupied the program of the 
regular bi-monthly of the Fire Insurance Field 
Club of Virginia, which was held in Lynchburg 
this week. State and special agents returning 
from the meeting say that there was practically 
no discussion of agency balances, a topic which 
has been prominent at previous recent meetings, 
and they take this to mean that the local agents 
have cleared up a large portion of overdue 
balances. The next meeting will be held in 
Petersburg, on May 11. 
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N. F. P. A. NOMINATIONS 
Dana Pierce Slated for Presidency 

At the next annual meeting of the Na- 
tional Fire Protection Association to be held 
May 9 to 12 at Chicago, the following names 
will be submitted to be voted upon for officers, 
members of the executive committee and the 
nominating committee: For president, Dana 
Pierce, of Chicago; first vice-president, Frank 
C. Jordan, of Indianapolis; secretary-treasurer, 
Franklin H. Wentworth, of Boston; chairman 
of the executive commitee, Albert T. Bell, At- 
lantic City; Samuel D. McComb, New York; 
Hickman Price, New York; J. Sanderson 
Trump, Philadelphia; C. T. Ingalls, Oklahoma 
City; nominating committee (1928) Louis 
Weiderhold, Jr., Philadelphia, chairman; Rich- 
ard E. Vernor, Chicago; William F. Steffens, 
of New York. 


New Fire Marshal in lowa 

Des Mornes, Iowa, March 11.—Notwith- 
standing a strong appeal made for the reten- 
tion of J. A. Tracy as State fire marshal, Gov- 
ernor John Hammill saw fit to name John W. 
Strohm, at present auditor of Clinton county. 
Mr. Tracy has held the position for eight years 
and prior to that he was deputy for eight years, 
having been connected with the office ever since 
it was established in 1911. He has given care 
ful attention to the duties of the position and 
has creditably performed the functions deévolv- 
ing upon him. He is now president of the Ne 
tional Association of State fire marshals. 


R. G. Lloyd Is Special for Hudson 

Russell G. Lloyd, who has been connected 
with the Underwriters Association of the mid 
dle department for the past five years, has 
been appointed special agent of the Hudson 
Insurance Company of New York, and the 
Svea Fire and Life for Eastern and Central 
Pennsylvania. 


—Pacific coast fire insurance conditions are said 
be improving as a result of conferences. 
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Earthquake Hazards and Insurance 


XI—THE MONTANA EARTHQUAKE OF 1925 


By FREDERICK L. HorrMan, LL.D. 
Consulting Statistician, Prudential Insurance Company of America 


portant monograph on the Montana earthquake of June 27, 
1925, written by J. T. Pardee, which makes a most useful 
contribution to the practical study of the subject. The Montana 


earthquake did considerable damage within an area of six hundred 
square miles or more and is referred to as a seismic disturbance of 
the first order of magnitude. Fortunately it occurred at a time 
when few people were indoors and no lives were lost and no fires 
took place. The shock, however, was startling throughout an area 
extending seventy-five miles or more in all directions, and was felt 
within an area of over 300,000 square miles. The epicenter of the 
shock was in Clarkston Valley, but practically all of Montana and 
nearby States and provinces felt the shock with more or less intensity. 
It is stated that the greatest damage occurred in the villages of Three 
Forks, Logan, Manhattan and at Deer Park, where a large rock 
slide did considerable damage to the tracks of the Chicago, Mil- 
waukee and St. Paul Railway. Fortunately the areas affected were 
not large centers of population, Three Forks being the largest, con- 
taining only about | 200 inhabitants. 

The greatest damage, according to the report, was caused to 
school buildings at Manhattan, Logan and Three Forks and to a 
church at Three Forks, all of which were built of brick. The amount 
of damage to school buildings was estimated at approximately $62,- 
000. Otherwise most of the damage consisted of breaks in chim- 
neys, plaster and plate-glass windows, while some persons suffered 
losses in merchandise and household effects in the confusion. ‘The 
report contains a significant statement that even from a casual inspec- 
tion it is apparent that all well constructed buildings of whatever 
type escaped with but little damage, but buildings faced or veneered 
with brick laid up without being tied or bonded to the inner walls 
suffered the most. The damage to the railway was serious, in one 
place some 40,000 cubic yards of rock slide interfering with traffic 
for several weeks. There was no direct damage by fire but indi- 
rectly some slight losses occurred. 

It is significant that the Chicago, Milwaukee and St. Paul 
train had only a few minutes previous passed the place where an im- 
mense rock slide buried the tracks. It was evident that, but for cer- 
tain fortunate circumstances, the damage caused by the disturbance 
might have been immensely greater. Particularly suggestive are the 
observations as regards the effects of the shock upon mines. It is 
stated that “‘Contrary to°a rather widespread apprehension, the 
workings of mines were not damaged by the earthquake, and, in fact, 
the shock was not generally noticed by the miners who were under- 
ground at the time.” This would seem to confirm the view that 
earthquakes are not of deep origin but rather surface manifestations, 
probably extending not further than a few hundred feet into the 
ground, at the most. Ground cracks were observed in many places 
within a radius of fifteen or twenty miles and these are described 
in some detail. Here again, fortunately, the ground cracks did not 
follow lines of intense economic development. One very curious 
effect of the shock was on the flow of oil and gas from wells which 
had been non-productive for a number of years previous. An oc- 


7 United States Geological Survey has published an im- 
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currence of particular importance of this kind occurred at Cody, 
Wyo., where the new flow of gas was estimated at about 5,000,000 
cubic feet a day. 

The intensity of the earthquake was mostly of the ninth order, 


which next to the tenth is the highest of the Rossi-Forel scale. Over 
the entire area, 16 shocks were recorded of the ninth degree of in- 


tensity or more, 15 of the eighth degree, 12 of the seventh and 16 
of the sixth. Shocks below this intensity are not of sufficient impor- 
tance to justify consideration. The nature of the motion of the 
earthquake was that of a violent bumping and rocking, or precisely 
of the type to do most local damage to buildings. The time in which 
the shock occurred was placed between 6:15 to 6:35 P. M. Had 
it occurred earlier, while the children were in school, much more 
harm would have been done. The estimates of the duration of the 
earthquake range from about five seconds to three minutes. The 
speed of the eathquake was 270 miles in two minutes or at the rate 
of 214 miles per second. There were some foreshocks, which do 
not, however, seem to receive extended consideration. One of these 
occurred as early as May 31. Aftershocks were reported as late as 
August 14, numbering about 75 in all. Eight of the aftershocks 
were of the ninth magnitude of the Rossi-Forel scale. 

As regards the cause of the earthquake, it is said that the in- 
dications are that “‘it was the result of fault movements rather than 
of volcanic action,” or, in other words, due to much the same condi- 
tions as those prevailing in California. But it is said “‘it must be ad- 
mitted that the earthquake may have originated along some fracture 
that has not yet been discovered or even suspected.”’ As to the 
probability of future earthquakes the following statement is quoted 
in full: 

“In Montana prior to 1925 no destructive earthquakes have 
been recorded, but earlier than 50 or 60 years ago settlements here 


were so few and far between that strong shocks might have passed 
unnoticed. According to some of the pioneer residents a moderate 


earthquake was experienced in the Gallatin Valley in 1883 that 
threw dishes off shevles and awakened sleepers. In 1805 sounds 
that were probably of earthquake origin were noticed near the pres- 
ent site of Great Falls by members of the Lewis and Clark expedi- 
tion. In his Journal of June 18-20, 1805, Captain Clark records 
that the men of the expedition first told him of hearing the sound for 
which he supposed they had mistaken distant thunder. On June 19, 
however, while walking on the plain above the falls he, himself, 
heard the noise distinctly, and paused, listening for two hours, dur- 
ing which time it was twice repeated. He describes it as an “‘un- 
accountable rumbling’’ and also as resembling distant artillery fire. 
It seemed to come from the West, was heard at irregular intervals, 
and consisted of a single discharge or of several discharges in quick 
succession. ‘This description tallies closely with that of sounds called 
brontides, which are regarded by authorities as partly at least of 
seismic origin—possibly the final representatives of a series of after- 
shocks. 

It is probable, from the facts above set forth, together with the 
evidence of the recent earthquake, that the general region here con- 
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nlraucing Mr J M Westcott I 


sportsman, attorney, club- at. 
man, motorist, a popular ‘a 
member o/ society, a7d,a_ | ! 
valued client ofacertain | a 
Hartford agency.......... 






































You may previously have been introduced to Mr. Westcott 
through the pages of the Horse Show Program or you may Me 
have heard of him as a member of the firm of Westcott, ‘ 
Vanderhoff and Westcott, Attorneys at Law. If you have v 
seen him driving one of his beautiful hackneys around the turr 
show ring, you have admired the way he handles the reins = 
but have probably not realized that all of his show horses Con 
are insured in the Hartford and that he is one of the most cil. 
valued clients of the local agent of the Hartford Fire er) 
Insurance Company. port 
er 
Westcott’s insurance isn’t just a matter of his horses, his : T 
office, his country estate, his town house and Mrs. Geo 
Westcott’s furs—although these all account for a he 
considerable premium—but there is also a great deal of Pre 
business that results from Westcott’s contact with his ha 
tion 
own clients, and that is naturally directed by the attorney ni 
to his own insurance advisor. ~ 
the 
Furthermore there is a substantial line on the property of of t 
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the Riding and Driving Club of which Westcottis president. 











It means a great deal to an agent to be in a 
a position to handle all of the insurance | Ir 
requirements of an important customer and a 
to represent a company whose name makes its chai 
policies particularly acceptable to men of the 
Westcott’s calibre. | _ 
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HARTFORD FIRE INSURANCE CoO. Hartford, Connecticut. 


The Hartford Fire Insurance Company and the Hartford Accident and Indemnity Company write practically every form of insurance except life 
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sidered is in a condition of moderate seismic activity and is likely to 
be visited by an occasional severe shock. It behooves the inhab- 
itants, therefore, to take at least a few simple precautions towards 
the prevention of future damage. For example, the prevailing cus- 
tom of laying up veneer or face brick without ties or bonding to 
fasten it to the back wall should be outlawed. The use of poor or 
insufficient mortar is, of course, to be condemned under any con- 
ditions. Apparently a rich Portland cement mortar will make brick 
walls proof against shocks as severe as the recent one, and chimneys 
may be prevented from falling by a few braces of strap iron. Many 
of the towns are built on deposits of unconsolidated stream gravel, 
on which a shock is likely to be more destructive than on solid rock. 
This condition can be overcome, however, by making the founda- 
tions deeper and heavier than ordinarily is needed. It is evident that 
the wrecked schools at Three Forks and elsewhere could have been 
made earthquake proof when they were built, at a fraction of the 
cost it has taken to repair them.” 

Of interest in connection wtih the foregoing is an earthquake 
at Jackson Hole, Wyoming, which occurred on September 3, 1925. 
It lasted only a second or two and apparently did no damages but it 


is suggestive of the precarious nature of the earth’s crust in the whole 
of that section of the West. 

The account of the Montana earthquake is an excellent illus- 
tration of the kind of reports most urgently required upon at least all 
the major seismic disturbances. The more uniform the method of 
reporting, the more useful the reports are for practical purposes. ‘The 
occurrence supports the view that the earth crust throughout the 
major portion of North America is as yet in a very unstable condi- 
tion, so much so that no definite predictions concerning the future 
are justified other than in the nature of serious apprehensions. Our 
knowledge regarding the fundamental causative factor involved in 
seismic shocks is as yet entirely too fragmentary to warrant any one 
to predict definitely whether or not earthquakes may or may not oc- 
cur in this part of the Western world. But the experience which has 
been had and which is gradually increasing urgently suggests the 
imperative necessity of adequate insurance coverage against any or 
all forms of seismic shocks ‘as a part of the general fire insurance 
risk. In the case of the Montana earthquake fortunately no fires 
developed, but even so the area affected was too sparsely settled to 
involve the risk of a subsequent conflagration. 








298 CITIES IN CONTEST 





Biggest Entrance List Ever for Fire 
Waste Prize 
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Meeting of Council to Be Featured by 
Several Important Speakers—Forestry 
Committee to Report 


WasuHincTon, D. C., March 16.—Final re- 
turns in the 1926 Inter-Chamber Fire Waste 
Contest show that 208 cities have sent in rec- 
ords to be reviewed by the Contest Grading 
Committee of the National Fire Waste Coun- 
cil. This is the largest number of reports ever 
received in the contest. The best previous rec- 
ord was in the 1925 contest, when 220 cities re- 
ported. This year’s increase over 1925 was 35.4 
per cent. 

The contest grading committee, consisting of 
George W. Booth, chief engineer of the Na- 
tional Board of Fire Underwriters, New York, 
chairman; Eugene Arms, manager, Mutual Fire 
Prevention Bureau, Chicago, and Franklin H. 
Wentworth, secretary, National Fire Protec- 
tion Association, Boston, reviewed the reports 
on March 14, 15 and 16. The board of judges, 
consisting of President John W. O’Leary of 
the National Chamber; H. A. Smith, chairman 
of the Chamber’s. Insurance Advisory Commit- 
tee, and the three members of the grading com- 
mittee, will announce the winners and honor 
cities at the meeting of the National Fire 
Waste Council in Washington on March 17. 

In addition to the announcement of the con- 
test winners, the council meeting will be fea- 
tured by addresses by Paxton Mendelssohn, 
chairman of the fire prevention committee of 
the Detroit Board of Commerce, and Hickman 
Price, director of conservation, Motion Picture 
Producers and Distributors of America. Rich- 
ard E. Vernor, manager, fire prevention depart- 
ment, Western Actuarial Bureau, will explain 





the system which has been worked out whereby 
the National Fire Waste Council will establish 
personal contact at least once a year with every 
chamber of commerce in the Inter-Chamber 
Fire Waste Contest. The activities of the coun- 
cil for the last six months will be reviewed and 
plans will be formulated for the spring and 
summer months. The newly organized forestry 
committee probably will submit its first report. 


Union and Phenix Espanol Makes Fine 
Progress 

The operations of the year 1926 of the 
United States branch of the Union and Phenix 
Espanol Insurance Company, of Madrid, Spain, 
turned out very satisfactorily. The company’s 
premium income increased by $750,000, having 
reached the sum of $2,045,804; its resources in- 
creased over $160,000, now amounting to $2,- 
856,707 and its surplus was increased by $58,- 
825, now standing at $523,691. The increase 
in business during the year necessitated the ad- 
dition of over $160,000 to the unearned premium 
reserve which now amounts to $1,900,335. By 
far the greatest portion of the American busi- 
ness of the Union and Phenix Espanol, is the 
reinsurance of fire risks which last year brought 
the company premium amounting to 1,943,744. 
It also wrote some reinsurance on motor ve- 
hicle, earthquake, tornado, hail, sprinkler leak- 
age, riot and other classes. The American 
branch of the Union and Phenix Espanol is 
managed by the well-known reinsurance firm 
of Fester, Fothergill & Hartung, 110 William 
street, New York, who also are United States 
managers of several other foreign companies 
writing reinsurance on casualty, fire and allied 
risks. 


Georgia Agents to Meet 
The annual meeting of the Georgia Associa- 
tion of Insurance Agents will be held June 3 
and 4 at Tybee Island, Savannah, Ga. The 
Hotel Tybee will be headquarters. 
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WORCESTER BOARD 
PROTESTS 


Letter of Secretary A. E. Fairbanks 
to Eastern Underwriters 








SINGLE AGENCY RULE INVOLVED 





Fall of Board Predicted Unless Relief Is 
Obtained 

The Worcester Board of Underwirters, of 
Worcester, Mass., has filed with the Eastern 
Underwriters ‘Association a strong protest 
against the rule of that Association by which 
two or three companies have been allowed to 
appoint policy writing agents domiciled in the 
company offices at an extra commission rate. 
The Travelers Fire Insurance Company and, 
the Automobile Insurance Company, both of 
Hartford, are the benefiters of this rule, accord- 
ing to a letter written by A. E. Fairbanks, 
secretary of the board, to A. B. Roome, vice- 
president of the Independence Indemnity Com- 
pany, who is chairman of the Eastern Under- 
writers committee which handles New England. 

Mr. Fairbanks states that the Worcester 
Board has for many years successfully main- 
tained a single agency rule, which is now seri- 
ously threatened, and a situation is arising which 
the board will be unable to control. Mr. Fair- 
banks points out that the increase in business in 
Worcester is very small, so that the introduc- 
tion of multiple appointments opens the way 
to serious difficulties for the established agents. 


Hudson Changes New York Agency 

J. M. Wennstrom, United States manager of 
the Svea Fire and Life Insurance Company 
and president of the Hudson Insurance Com- 
pany, announces that under a mutually satis- 
factory arrangement the New York city agency 
of the Hudson is transferred from the office 
of T. Y. Brown & Co. to that of Hooper & 
McDaniel. T. Y. Brown & Co. continue to 
represent the Hudson’ for the suburban field. 
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THE DEMAND FOR AN OUTLET FOR CATASTROPHE AND EXCESS REINSURANCE 
@F WORKMEN'S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 


Assets ws a ~ - $5,000,905.77 
Capital - - - - 750,000.00 
Surplus - - - -  1,186,456.08 
Voluntary iat peeve 500,000.00 
Reserves - - 2,564,449.00 


RE-INSURANCE ONLY 


Speoializing é in Workmen's Compensation, Catastrophe and Emcess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Finanelally Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 
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NORTHWESTERN NATIONAL | 
LIFE INSURANCE COMPANY 


0. J. ARNOLD, Presmexr 


Minneapolis.Minn. 











O. J. ARNOLD, President 
42nd Yeéar---A Year of Progress | 

Gain in Paid-for Insurance in Force, over 

22 Million Dollars (10%) 
An increase over 1925 gain of over 

5 Million Dollars (30%) 
Admitted Assets increased over 

3 Million Dollars (15%) 


New in surance Written, Paid-for basis, over 


44Y, Million Dollars 
An increase of 


24 Million Dollars (6%) 
Admitted Assets Dec. 31, 1926—$24,876,465 
Insurance In Force—$234,576,697 
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CAPITAL AND visite ~-scnaaga $3,500,000.00 











A Progressive SURETY and CASUALTY Company 

























LIFE INSURANCE CO. 


has some excellent 
territory open 


If Interested, Write 
JULIAN PRICE 


President 


* Insurance in Force Over 


‘scien North Carolina $265,000,000 














Manufacturers’ Liability Insurance Co. 
37 Montgomery St. Jersey City, N. J. 


A General Line 
also 


Accident and Health ° 
Plate Glass 


AGENCIES 


United Agency, 280 Broadway, New York 
Ajax Underwriters, Inc-, 26 Court St., Bklyn., N. Y. 


New York Office, 99 John Street 
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Casualty, Surety and Miscellaneous 








MERIT RATING 


New York Department Reports on 
Contract Bond Plan 








ORIGINATED BY METROPOLITAN 
CASUALTY 





E. J. Donegan, Company’s General Coun- 
sel, Says Method Is Not Discrimina- 
tory 
The New York Insurance Department last 
week filed two reports on the merit-rating plan 
of the Metropolitan Casualty Insurance Com- 
pany, New York, as applied to contract bonds. 
It will be recalled that this company tendered 
its resignation to the Surety Association of 
America as a result of differences over the plan 
mentioned, but that the resignation was later 
withdrawn at the suggestion of the Association 
on the condition that a committee would study 

the value and justice of the plan. 


The first report of the New York Depart- 
men dealt with the situation that existed down 
to July 16, 1926, and reviewed the allegation 
that the Metropolitan Casualty’s contract bond 
merit-rating plan was highly competitive. The 
second report, dated at the end of January, 
1927, shows that the company has been clear- 
ing up the entire situation and was writing no 
more bonds in New York under the merit-rat- 
ing plan. The second of the reports states in 
part: 

The supplementary examination has devel- 
oped that the company has made_ substantial 
progress in obtaining compliance with the con- 
ditions of its five-year agreement under the 
penalty of refusing contractors the benefit of 
preferred rates. In October, 1926, the company 
made a special effort in this direction and set 
November 15, 1926, as the outside date within 
which compliance, or demonstrable evidence of 
compliance, would be required. ; 

Since that date it has been striking from its 
list contractors who gave no indication of heed- 
ing this warning. The company advises that 
it has temporarily retained on its books a num- 
ber of contractors who have indicated that 
an additional few months will be necessary for 
them to be able to close their books and submit 
the required data. Following the hearing held 
in this department on the report of previous 
examination, the company on August 25, 1926, 
ceased issuing bonds for New York State risks 
at preferred rates. 

E. J. Donegan, general counsel of the Metro- 
politan Casualty, has declared that the contract 
bond merit-rating plan of the company has 
never been discriminatory because “any plan 
which effects a reduction in premium at a re- 
duction in rate is not discriminatory and such 
merit-rating plans have by no means been held 
invalid by the department.” Several such plans 


are now pending, says Mr. Donegan, who in- 
cludes the Central Bureau plan for contractors 
among their number. Discussing the company’s 
attitude, the general counsel stated: 

Under the plan a 50 per cent bond took a 


somewhat smaller rate than a I00 per cent bond. 
It is the practice of many municipalities re- 
quiring 50 per cent bonds, where the bond would 
not be divisible by 100 or 1000, to fix the pen- 
alty of the bond at the multiple of 100 or 1000 
immediately above the legal penal amount. Thus, 
on a contract for: $167,500 where the bond 
would ordinarily be $83,750, they require a 
bond of $84,000. Such bonds, to all intents 
and purposes, are 50 per cent bonds, and it 
would be unjust to rate them with 100 per 
cent bonds. 


The Metropolitan Casualty, regarding the 
substance and not the form, treated such bonds 
as 50 per cent bonds and applied the so per 
cent rate, this producing by far the greater por- 
tion of the difference which was noted. In- 
deed it is still so treating such cases. It feels 
that any other procedure, while justifiable on 
a technicality, would be a perversion of the 
spirit of the rate, and it has no indication from 
anything said or done by the department that 
the department holds a contrary view. The 
department should not be and is not controlled 
by the absurd result sometimes produced by an 
arithmetical divisor but rather by the rule of 
reason and common sense. 


Mid-Winter Meeting 
(Concluded from page 3) 
health problems. His remarks are summarized 
elsewhere in this issue. 

F. L. Barnes, vice-president of the Sentinel 
Life, read a paper on “Waiting Periods,” in 
which he stated that such periods would reduce 
the moral hazard. 


The conference dinner was held Tuesday and 
J. Adam Bede, of Minnesota, and J. V. Varry, 
fourth vice-president of the Metropolitan Life, 
were the speakers. 

In addition to the officers of the various 
Chicago companies the following were among 
those present: 

H. B. Hill, Abraham Lincoln Life; W. T. 
Grant, Business Mens Assurance; R. M. Row- 
land, National Casualty; T. Leigh Thompson, 
National Life and Accident; E. C. Bolby, Fi- 
delity Health and Accident; W. W. Powell, 
Southern Surety; J. P. Higgins, American 
Travelers; Ted M. Simmons, Pan-American 
Life; O. L. McCord, Illinois Mutual Casualty ; 
F. L. Barnes, Sentinel Life; E. E. Elliott, 
Physicians Casualty; E. J. Faulkner, Woodmen 
Accident; W. J. Alpaugh, Inter-Ocean Casu- 
alty; F. M. Feffer, Mutual Life of Illinois; C. 
W. Young, Jr., Monarch Accident; L. J. Adel- 
man, National Travelers Casualty; C. W. Ray, 
Hoosier Casualty; W. C. Cartinhour, Provi- 
dent Life and Accident; Dr. J. R. Neal, Abra- 
ham Lincoln Life; A. F. Wieland, Federal 
Life; C. S. Drake, Empire Life and Accident; 
H. S. Bean, Eastern Casualty; H. O. Wood- 
ward, Old Iine, Life; C. C. Traphagen, Time; 
A. J. Alwin, Minnesota Commercial Mens; J. 
S. Irish, Iowa State Traveling Mens; J. Helby, 
Federal Casualty; Gustaf Linnquist, Travelers 
Equitable. 
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TAXI BUSINESS 


Annual Report of New York Superin- 
tendent Hits Problem 








WOULD CONTROL SUCH AUTO 
MUTUALS 





Document Shows 38 Stock Casualty and 
Surety Companies Had Underwriting 
Loss of $14,117,508 
In the sixty-eighth annual report of his de- 
partment, made public on Monday of this week, 
Insurance Superintendent James A. Beha of New 
York reviews the transactions of stock casualty 
and surety companies for the year 1926 and 
points out that 38 stock casualty and surety 
companies had an underwriting loss of $14,- 


* 117,508, while 32 companies had aggregate un- 


derwriting gains of $4,750,302, thus making a 
net loss for those companies of $9,367,205 in 
this division of their financial status. Seventy 
companies had investment gains of $35,440,475; 
47 companies declared cash dividends to stock- 
holders of $12,552,743, and 2 companies declared 
stock dividends of $1,500,000. 

The report pointed out that, with regard to 
reserves on non-cancellable accident and health 
policies, the position of the department requir- 
ing increases in reserves and outlined in Super- 
intendent Beha’s letter of December 18, 1926, 
has been justified. 

An important section of the superintendent’s 
report deals with the question of mutual taxi- 
cab insurance in New York and recommends a 
bill which, if passed, would bring about the 
formation of a rating bureau for this class of 
business. Competition in the taxicab field is 
keen, says Superintendent Beha, and persons 
compelled to carry the liability insurance on 
taxicabs are dissatisfied with the service and 
their clamor for lower rates has led to a mush- 
room growth of mutual companies to write this 
line. Liquidation of several mutuals writing this 
business has been necessary and the report says 
“It is practically impossible to collect extra 
assessments from persons who are maintaining 
taxicabs, etc., in an amount sufficient to pay 
these claims in full and the situation, generally 
speaking, is unsatisfactory.” The superintend- 
ent’s report, covering this’phase of insurance 
in the Empire State, says: 


I have this year recommended the enactment 
of a new section in the Insurance Law which 
provides, in substance, that companies issuing 
liability insurance policies or surety bonds and 
authorized to transact business in this State 
shall not issue any policy or bond required by 
the provisions of the Highway Law, until the 
Superintendent of Insurance shall have certified 
to the Commissioner of Motor Vehicles that 
such company is solvent and responsible, and 
that such liability insurance or surety company 
shall file with the Superintendent of Insurance, 
in such form and detail as he may prescribe, its 


(Concluded on page 25) 
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NOW UNDER WAY 


Excess Insurance Company Off to 
Good Start 








IMPORTANT STAFF OF DIRECTORS 





President James Gibbs Says First Month’s 
Buiness Is ‘‘Substantial” 

The Excess Insurance Company of America, 
located at 12 Washington place, Newark, N. J., 
which received its license from the New Jer- 
sey insurance department on February 18, 1927, 
has written a very substantial amount of busi- 
ness during its first month of existence accord- 
ing to James Gibbs, president of the organiza- 
tion. 

President Gibbs states that, for the present, 
the company will confine its transactions to the 
writing of workmen’s compensation, employers’ 
liability and public liability lines only, but will 
extend the scope of its activity to include other 
classes at a later date. Development of the 
company is being carried forward rapidly and 
expansion of its field forces is taking place un- 
der capable direction. 

President Gibbs has announced the appoint- 
ment of W. D. McLaughlin as assistant secre- 
tary and assistant treasurer of the Excess 
Insurance Company to be in charge of account- 
ing and general office detail under his super- 
vision. Mr. McLaughlin was formerly vice- 
president and secretary of the General Casualty 
and Surety Re-Insurance before that company 
became the General Re-Insurance Corporation. 

Officers of the Excess Insurance Company 
are: James Gibbs, president; Carroll Badeau, 
vice-president; William S. Patten, secretary 
and treasurer, and W. D. McLaughlin, assist- 
ant secretary and assistant treasurer. 

The directors are President Gibbs; Vice- 
President Badeau, who is president of Brew- 
ster, Badeau & Company, New York city; 
Horace K. Corbin, president, Motor Finance 
Corporation, Newark, N. J.; Edward H. Cos- 
tello, Czarnikow-Rionda Co., New York city; 
Clement L. Despard, Despard & Company, ma- 
rine insurance, New York city; C. A. Fiske, 
treasurer, Sawyer, Fiske & Spencer, Inc. 
Boston, Mass.; Harry Hyman, Salvage Adjust- 
ment Corporation, New York city; Reginald 
H. Johnson, of the law firm of Storey, Thorn- 
dike, Palmer & Dodge, Boston, Mass.; Henry 
H. Learnard, president of S. S. Learnard, 
Boston, Mass.; William S. Patten, Robert A. 
Boit & Company, Boston, Mass.; Henry Pol- 
lak, importer, New York city; Henry H. Reed, 
Platt, Fuller & Company, insurance, New York 
city; Rippey T. Sadler, Brooklyn; George E. 
Warren, vice-president of the Chase National 
Bank, New York city; Charles B. Wiggin, 
West & Company, bankers, New York city. 


Zurich General Appoints Neville Pilling 
Neville Pilling has been made general super- 
intendent in Canada for the Zurich General 
Accident and Liability Insurance Company 
whose head office in this country is in Chicago. 
The appointment was announced by Hedley C. 
Wright, manager in Canada for the Zurich. 


RATING PROBLEMS 


Occupational Basis Sound for Acci- 
dent and Health Policies 








JOHN E. AHERN’S VIEWS 





Revisions Seen as Advisable in Some 
Classes by Travelers Department 
Secretary 

That rate revisions in many classes of acci- 
dent and health insurance are more than ad- 
visable was the contention of John E. Ahern, 
secretary of the accident department in the 
Travelers Insurance Company, Hartford, as 
made in an address delivered on Tuesday of this 
week before the Health and Accident Under- 
writers Conference at Chicago. 

Mr. Ahern pointed out that the cost of acci- 
dent insurance has not increased in the face of 
increases in the cost of almost all other com- 
modities during the past few years. Not only 
that, but more coverage has been added to the 
contract. This is all very well provided that 
the soundness of rates is not lost sight of. 
Taking up the rate phase of the business, the 
speaker said: 

The standard manual committee of the 
Bureau of Personal Accident and Health Un- 
derwriters has started a review of the accident 
manual and it is already evident that based on 
the experience of companies with a large vol- 
ume of premiums certain occupations should be 
advanced in rate. Occupations, for example, 
which appear to have an extra exposure to the 
automobile hazard should, in a great many 
cases, no longer be placed in the preferred class. 
Of the total claims paid in 1925 by one large 
company on account of non-occupational acci- 
dents 33 per cent by volume and 28.2 per cent 
by number were due to the automobile. 

Rating of health risks according to occupa- 
tional hazards is not only possible, but practi- 
cal, declared Mr. Ahern and the rate for acci- 
dent insurance based on occupation is basically 
sound. Accident frequency is greater at 
younger ages, while the average duration of 
disability is longer in the older ages, according 
to the experience of the Travelers. With re- 
gard to the inclusion of total disability clauses, 
the speaker said that the problem is “to retain 
this valuable benefit for the policyholder, and 
at the same time define total disability so as to 
work no hardship on the honest claimant.” 
Discussing occupational rating in health expe- 
rience, Mr. Ahern said: 

While an extensive rating of health risks by 
occupation is probably not advisable, the group- 
ing of preferred, extra preferred, and selected 
ordinary occupations into three general classes 
which might be called A, B, and C, is practical 
and there is no doubt of its necessity. Based 
on our experience the loss cost on occupations 
listed in the A group was 90 per cent, in the 
B group 123 per cent and in the C group 161 
per cent of the premium loading for losses. 


Warren Baum With Agency 
Warren Baum, chief statistician of the Con- 
tinental Casualty Company, Chicago, has re- 
signed that position to become a partner in the 
newly organized firm of Kramer, Baum Com- 
pany, Inc., with offices in the Illinois Merchants 
Bank building 231 S. La Salle street, Chicago. 
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HOLDS ANNUAL MEETING 


New York Casualty Makes Some 
Changes 








C. H. BAINBRIDGE RESIGNS 





Will Devote Entire Time to General 
Agency—E. L. Hoen Elected Vice- 
President 

At the annual meeting of the New York 
Casualty Company, New York, which was held 
in that city last week, C. H. Bainbridge resigned 
as vice-president in order to devote all his time 
to the Brooklyn general agency, which bears 
his name and which is one of the largest in 
that section. He remains on the company’s 
board of directors and on its executive com- 
mittee. Mr. Bainbridge has been associated 
with the company for 25 years. 

All other officers of the organization were 
unanimously re-elected and, in addition, Emil 
L. Hoen, manager of the surety department, 
was made a vice-president, while Harold L, 
Kelly, head of the accounting and _ statistical 
department, was made assistant secretary. 

A testimonial dinner to Mr. Bainbridge was 
tendered by the officers, directors and depart- 
ment heads of the New York Casualty follow- 
ing that official’s retirement from his vice-pres- 
idential post. President J. Carroll French pre- 
sided at the dinner in his official capacity and 
as a life-long friend of Mr. Bainbridge. Presi- 
dent French, aided by the capable men whom 
he selected as his associates, has built the New 
York Casualty to the point where its assets are 
over $4,405,000 and where the capital is $1,- 
000,000 and the surplus $2,011,000. President 
French has been connected with the company 
for about 33 years and its present position in 
the insurance world is a tribute to his personal 
ability and the aggressive management he has 
maintained. 


Would Limit Liability of Auto Owners and 
Operators in Iowa 

Des Mornes, Ia., March 14.—A bill to limit 

the civil liability of owners and operators of 

automobiles in Iowa has been introduced as 

House File 39. The measure would amend sec- 

tion 5026 of the 1924 code to add as follows: 


Provided, however, the owner or operator of 
a motor vehicle shall not be liable for any 
damages to any passenger or person riding in 
said motor vehicle as a guest or by invitation 
and not for hire, unless damage is caused as a 
result of the driver of said motor vehicle be- 
ing under the influence of intoxicating liquor 
or because of the wilful or gross negligent oper- 
ation by him of such motor vehicle. 


May Permit Landlords’ Liability 
Mutuals 

Assembly bill Pr. No. 1072, Int. No. 908 
has been introduced in New York. The meas- 
ure seeks to amend Section 71-a of the insur- 
ance law to permit the formation of mutual in- 
surance companies to write landlords’ liability 
insurance. The bill is: said to have the approval 
of the State insurance department. 
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TRAINING SALESMEN 


Chlo Peterson Addresses Health and 
Accident Underwriters 








SALES SCHOOLS ADVOCATED 





Full-Time Solicitors Are Important Factor 
in Public Contacts 

Speaking on “Instruction of Salesmen” be- 
fore the mid-winter meeting of the Health and 
Accident Underwriters Conference in Chicago 
this week, Miss Chlo Peterson of the Business 
Mens Assurance Company, Kansas City, 
stressed the need for full-time agents in the 
insurance world and explained the necessity for 
closely co-ordinating selection and training of 
field men. With regard to the question of full- 
time agents, Miss Peterson gave it as her be- 
lief that the public attitude toward insurance, 
as far as it was inimical, might be laid to the 
part-time solicitor. Developing this theme she 
said: 

Think of the damage that is being done! 
Who of us has not bought a pair of shoes dur- 
ing our lifetime that did not fit? Do you re- 
call how incensed you were when you realized 
an inexperienced shoe clerk had misfitted your 
feet, where an expert would have given you, 
not only better looking shoes, but comfort and 
satisfaction? The same can be said of the 
wrong or right kind of an insurance policy. 

Just what does it mean to a shoe company 
to sell a pair of shoes that does not fit?—it 
means a dissatisfied customer, and likely the 
loss of patronage of that one customer and 
often his friends. 

The same thing occurs when an insurance 
policy is misfit or mis-sold. Dissatisfaction re- 
sults and not only does the company lose a 
customer, but the entire business of insurance 
suffers. 


With regard to instruction of field men, Miss 
Peterson said that this work divided itself 
naturally into sales training schools, printed 
sales training courses, direct supervision, sec- 
tional meetings and conventions for sales forces. 
She pointed out from the experience of her 
company that failure usually resulted from dis- 
couragement, laziness, lack of confidence, too 
great age, lack of knowledge and other items 
in the order named. Dealing with the success 
of training schools in the Business Mens Assur- 
ance, Miss Peterson said: 


Since starting these classes in 1923, 501 stu- 
dents have availed themselves of the course. 
During 1922, or the year previous to the or- 
ganization of our school, our field force pro- 
duced a total of 104,930 points. During 1926, 
our volume amounted to 190,497 points. You 
may not understand our method of calculating 
business, but speaking in life insurance terms, 
our 1922 business was equivalent to approxi- 
mately $31,500,000 of life insurance, while last 
year, the end of the fourth year after the school 
wa; installed, our business was equivalent to 
approximately $52,500,000 of life insurance. 


National Union Indemnity Has Birming- 
ham Branch 

The National Union Indemnity Company, 
Pittsburgh, has established a branch office at 
518 American Trust building, Birmingham, Ala., 
and has been licensed to do business in that 
State. Samuel D. Daniell has been made man- 
ager of the branch. The National Union In- 
demnity is now entered in 37 States. 





EXPERIENCE RATING PLAN 
National Bureau Introduces Method for 
Plate Glass Risks 
The National Bureau of Casualty and Surety 
Underwriters put into effect an experience rat- 
ing plan for plate glass insurance on Monday 
of this week. Two forms of application blanks 
for experience rating have been sent out to 
members and the purpose and theory of the plan 

are set forth as follows: 


In recognition of the fact that manual rates 
are average rates applicable to a wide range of 
risks within each classification, this plan has 
been devised for the purpose of adjusting the 
manual rates to the hazards of the specific risks 
qualifying under the plan. 

The debits and credits produced by the plan 
result from the application of the theory of 
probabilities to the comparative evidence of the 
hazards of individual risks, as measured by 
the experience of all risks on the one hand, and 
the experience of such individual risks on the 
other. 

In the construction of the plan it has been 
assumed that less dependence can be placed on 
the indications of the experience of small risks 
than larger risks. Accordingly. it has been 
made possible for the smallest eligible risks 
with no losses to receive only a small credit 
and to be only slightly penalized for bad expe- 
rience. As the size of the risk increases, the 
possible variations in rate become greater. 

A risk cannot receive a debit unless its loss 
ratio exceeds the permissible loss ratio or if 
it has experienced only one loss. The maxi- 
mum debit shall be 200 per cent. 

It is impossible for a risk to receive a credit 
if its: loss ratio exceeds the permissible loss 
ratio. 


Massachusetts Bonding and Insurance 
Stronger Than Ever 

During the year 1926 the Massachusetts 
Bonding and Insurance Company, of Boston, 
added very materially to its financial strength, 
having increased its capital by $1,000,000, mak- 
ing it $3,000,000; having added about $2,900,- 
ooo to its assets, bringing that item up to $13,- 
340,546, and having made a gain in surplus to 
policyholders of about $2,437,000, making such 
surplus $6,457,713. The company’s earned pre- 
miums last year aggregated $8,279,767, while 
its losses and underwriting expenses incurred 
only amounted to $8,083,961, leaving a gain 
from its underwriting operations of $195,806. 
Its gain from investments last year was $688,- 
945. After considering profit and loss items, 
the declaration and payment of $300,000 of 
dividends, an increase of $100,000 in special re- 
serves, and the receipt of $1,000,000 of pre- 
mium on new capital stock issued, there results 
an increase of $1,437,665 in the net surplus of 
the company, which now amounts to $3,457,713, 
the capital being $3,000,000. The business of 
the company increased considerably last year, its 
net premiums written having grown by nearly 
$200,000 over those of the preceding year. 
Altogether, the Massachusetts Bonding had a 
very satisfactory year, and is now in far 
stronger condition than at any previous time in 
its history, and with the largest amount of busi- 
ness on its books. In the last six years, its as- 
sets have practically doubled, and its surplus 
to policyholders has more than trebled. Presi- 
dent T. J. Falvey and his associate officers 
are to be congratulated upon the very gratify- 
ing results of the company’s operations. 
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LAW ENFORCEMENT 





Attitude of Burglary and Robbery 
Policyholders Is “Why Worry” 





HIGH-PRESSURE SALESMANSHIP 
HELD RESPONSIBLE 





Professor E. B. Crooks Outlines Views in 
Address Before American Association 
for Advancement of Science 


The presence of armed guards in the trans- 
portation of money which is covered by hold- 
up insurance, entitling the policyholder to a dis- 
count in rate, is a substitute for, and not a case 
of, law enforcement according to Professor E. 
B. Crooks, of the University of Delaware, who 
recently delivered an address on “Law Enforce- 
ment and Burglary Insurance” before the Sec- 
tion of Social and Economic Sciences of the 
American Association for Advancement of 
Science in Philadelphia. The address was deliv- 
ered at the invitation of Frederick L. Hoffman, 
LL.D., consulting statistician of the Prudential 
Insurance Company of America, and secretary 
of Section K of the A. A. A. S. 


Professor Crooks also pointed out that high- 
pressure methods of selling burglary, robbery 
and hold-up insurance were, of themselves, cre- 
ative of growing loss ratios inasmuch as unde- 


‘sirable risks were thus often assumed by the 


company, the attention of criminals was drawn 
to the fact that full insurance was carried in 
many cases and the honest policyholder was fre- 
quently placed in the frame of mind where he 
was not interested in law enforcement, but only 
in whether or not he was indemnified. Taking 
up some statistics of the business. Professor 
Crooks said: 


In 1925 there were sixty companies in the 
United States doing burglary and theft insur- 
ance. For the ten-year period from 1916-25: 
these sixty companies did a total business of 
$177,616,086 in premiums. The six largest of 
these companies did $77,986,414 of this total 
business. But the main significance is not in 
the totals but in the rapidity with which this 
business has grown. In 1903 the total pre- 
miums paid on such insurance was less than $1,- 
000,000, ten years later it was less than $4,000,- 
ooo, and ten years later still it had grown to 
about $23,000,000, and in 1925 it was $28,200,- 
130. Thus the volume of this insurance had 
increased about twenty-nine times in twenty- 
two years, and the great bulk of this increase 
has come in the last ten years, i.e., since the 
outbreak of the World War. 


As students of social phenomena we natu- 
rally are interested in inquiry into the causes 
for this remarkable development in a business 
so closely related to the security of property. 
Part of this great increase in burglary insur- 
ance has been due to high-pressure salesman- 
ship. Circulars issued from the home office to 
agents are replete with the urge for more and 
more business. In the field of residence burg- 
lary insurance, which comprises about 50 per 
cent of total burglary insurance, it is pointed 
out that less than 500,000 policies are written 
annually, while, it is asserted, there are five 
million families in the United States which are’ 
acceptable risks. From the complaints as to 
the difficulty of checking upon the moral risk 
factor in residence burglary insurance claims, it 
is quite obvious that many of the 500,000 poli- 
cies written do not fall within the five million 
desirable risk total mentioned above. 
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NEED FOR CREDIT INSURANCE 
Retail and Wholesale Establishments Sel- 
dom Last Over 10 Years 
The general average life of retail concerns 
is 7.1 years, while that of wholesale houses is 
7.5 years, according to estimates made by the 
Bureau of Business Standards of the Shaw 
Publications as recently quoted in an article on 
business failures which was written by Parker 
Ford and appeared in the Philadelphia Rec- 

ord’s Sunday Magazine Section. 

Insurance men generally may well draw a 
lesson from Mr. Ford’s story, and that lesson 
is the widespread need for credit insurance to 
offset the factors that make for business fail- 
ure. Mr. Ford instances many cases where 
men have built giant commercial enterprises 
only to have them topple because of some un- 
looked-for factor which might have been nulli- 
fied by proper and adequate insurance. 

Individuals and corporations are both prone 
to mistakes, to the results of unforeseen mar- 
ket conditions, to the mismanagement of 
“younger sons” and to the deliberate malefac- 
tions of those who seek to profit at the ex- 
pense of others. Insurance fills the gaps in 
the wall of success and will prevent failures in 
most cases. For the benefit of agents who may 
wish to use the figures in their sales talks, 
the table of business mortality quoted by Mr. 
' Ford is here given: 


For Rerait BusINEss 


EMRE oi, or eislgv sista dhioms:p.0.6 se 7.9 years 
PIE So owe oui kcle's be eikigie ss 7.1 years 
Paints and wall paper........... 6.7 years 
I ii iii hd ne an ain KA He Fd ws 7.8 years 
Books and stationery.............. 6.9 years 
BE iininWs sino tner cine dap aeekes? 7.2 years 
BET DS ona vnc g cs eens ecbip's’s ¢ 6.9 years 
a Pee ee ee 6.4 years 
BEE I OES 5 6.5. 5 o oie osinincen se st 7.4 years 
Ce is a oa Saks asa wie OL 68 years 
General average for retail concerns 7.1 years 


WHOLESALE CONCERNS.. 
Wholesale and jobbing businesses live ordi- 
narily the number of years set down below: 


Bakery GOONS 26.0. i cdcceceececes 6.6 years 
Boots and shoes.......5.....000-0- 10.0 years 
Butter’ and Gigs. «0.65.05 ieee 5.3 years 
Cigars and tobacco..............-. 6.5 years 
ee Pr ee eee eg eee 6.6 years 
Confectionery <0... cc cc ce sicceees g.2 years 
Dry G00dS .......ccscccsscesccess 7.60 years 
OS 8 oe Pe eer ere 7.6 years 
A ee Dereon Seer rr 6.2 years 
ee > EE Ue EE EET Ei eee 10.9 years 
PRIGWR Sh hire Ae eet ieee 8.5 years 
MIE cos 6 cnc Ws Cue bb OOtS esses 7.4 years 
NR. bis oesis'n. odd nbea-tew on 6.5 years 
Paints, oils and glass.............. 6.1 years 
PRG ws sidnwin dec aC o seis sO 5E se basic 8.5 years 
i eeeerrer rc er rir ae Tree 9.5 years 
Gen. aver. for wholesale concerns.. 7.5 years 


April as Automobile Insurance Month 

In order to cope with the evil of the unin- 
sured motorist stock casualty companies have 
designated April to the occasion of a concerted 
and consecutive campaign for stock automobile 
insurance by agents in the States of Indiana, 
Illinois and Michigan. 

The slogan adopted for this widespread in- 
tensification of effort is: “April is Automobile 
Insurance Month.” A list of meeting places 





Casual Casualty Comments 








Nyindco Social Club, made up of many 
home-office employees of the New York In- 
demnity Company, gave a barn dance last Fri- 
day night in the company’s quarters at 4 Al- 
bany street, New York city. About 100 mem- 
bers and guests, including several officials of 
the organization, attended. 

Marsh & McLennan of Chicago have an- 
nounced that their Detroit branch has been 
consolidated with the S. S. Glass Corporation 
under the name of Marsh & McLennan, S. S. 
Glass Corporation. Before the Glass agency 
was /acorporated, it was known as Blackman, 
Glass & Cook, having been formed by Col. F. 
H. Blackman soon after the Civil War. 





in Indiana was printed in THe Spectator last 
week. 

In addition to the stock casualty companies 
co-operating in this tremendous movement are 
the Insurance Advertising Conference, the IIli- 
nois Association of Insurance Agents, the Mich- 
igan Association of Insurance Agents, the In- 
diana Association of Insurance Agents, the 
Casualty Field Club of Michigan and the Cas- 
ualty Field Club of Chicago. 

Numerous meetings are to be held through 
Hlinois, Michigan and Indiana during the course 
of March in order to prepare and stimulate the 
agents. 

In Illnois, James Newburger, president of the 
Illinois Association of Insurance Agents, 
Shirley Moisant, secretary of the State agents’ 
body, and Leo E. Tieman, of the Casualty In- 
formation Clearing House, will be present and 
will speak. John C. Lanphier, vice-president of 
the Insurance Federation of Illinois will pre- 
side as chairman of the Springfield meeting. 








12 Washington Place, 
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Stephen H. Armstrong has been made as- 
sociate manager in the fidelity and surety de- 
partment of Fred S. James & Co. at Chicago, 
He was assistant manager of the Chicago 
branch of the Globe Indemnity Company of 
Newark, for which Fred S. James & Co. are 
bonding agents. 

C. E. Mitchell, who has been agency su- 
pervisor for the Standard Accident, has been 
made superintendent of agents for the Conti- 
nental Casualty Company, Chicago. 

George F. Gehrke, casualty underwriter for 
Conkling, Price & Webb of Chicago, has been 
made manager of the Western casualty depart- 
ment of the Century Indemnity Company, Hart- 
ford. The move takes place April 1 and Mr. 
Gehrke, whose ‘arters will be in the Wrigley 
building in Chicago, will have supervision over 
Illinois, Indiana, Michigan and parts of Wis- 
consin, Iowa, Minnesota and Ohio. 

Lawrence Zonsius has been appointed 
chief underwriter for Conkling, Price & Webb 
of Chicago to fill the vacancy created by the 
resignation of Mr. Gehrke. 

The Standard Accident Insurance Com- 
pany, of Detroit, has amalgamated its burg- 
lary and plate glass departments and J. W. 
McLean is now superintendent of the division, 
with Earl Fraidenburgh as assistant superin- 
tendent. 

John L. Mee, vice-president and superin- 
tendent of agents for the National Surety 
Company, New York, who has been ill at his 
rome for about a week, has returned to the 
office. Mr. Mee is one of the best known and 
most admired men in the business and his many 
friends will be glad to learn of his recovery 
from a threatened serious attack of pleurisy. 
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MORTGAGE PARTICIPATION CER- 
TIFICATES 
Obligations of Mortgage Guarantee Com- 
pany Are Backed by National Surety 

The Mortgage Guarantee Company of Amer- 
ica, Atlanta, issues guaranteed first mortgage 
participation certificates and also furnishes 
original mortgages to insurance companies de- 
siring them as investments. The certificate ob- 
ligations of the company are underwritten and 
backed, as to payment of principal and interest, 
by the National Surety Company of New York 
and the trustee for the certificates is the Chat- 
ham Phenix National Bank and Trust Com- 
pany. Titles to the mortgaged property are 
guaranteed by the Atlanta Title & Trust Com- 
pany or the New York Title & Mortgage Com- 
pany. 

The participation certificates of the Mort- 
gage Guarantee Company return interest at the 
rate of 514 per cent with maturities of from 1 
to 5 years and are issued against, and are part 
of, first mortgages on improved urban real es- 
tate. Each of the certificates constitutes an 
assignment of a given interest in the mortgage 
which is secured, in most cases, by inidividual 
residences. Endorsement of the National 
Surety on each certificate unconditionally guar- 
antees payment of principle and interest. The 
certificates are issued in denominations of $100, 
$500 and $1000 and, under the guarantee 
arrangement, are backed by more than $39,- 
000,000 of assets. Mortgages selected by the 
Mortgage Guarantee Company do not exceed 
60 per cent of the appraised value of the mort- 
gaged property. 

Officers of the Mortgage Guarantee Com- 
pany are: Joseph A. McCord, chairman; H. 
C. Williams, president; Lee Hagan, vice-presi- 
dent; Peter F. Clarke, treasurer; Joseph A. 
McCord, Jr., secretary; Thomas W. Oastler, 
assistant secretary; S. W. Florence, assistant 
secretary, and George M. Elrod, assistant treas- 
urer. 


Death of C. H. Brackett 

C. H. Brackett, president of the Hoosier Cas- 
ualty Company, Indianapolis, died recently at 
his home in that city after an illness of only 
a week. 

Mr. Brackett was one of the best known men 
in the accident and health business and was an 
organizer of the Detroit Conference which sub- 
sequently became the Health and Accident Un- 
derwriters Conference. He was treasurer of 
the Conference 16 years, holding that office at 
the time of his death, and began his insurance 
career as such with the Columbian Relief Fund 
Association in 1896. 


H. W. Oschmann Succeeds C. F. Fishbeck 

J. S. Irving, president of Weed & Kennedy, 
Inc, New York, states that Henry W. Osch- 
Mann, for many years with Frank & DuBois, 
Succeeds C. F, Fishbeck, resigned, in charge of 
Weed & Kennedy’s liability department, includ- 
ing its compensation and automobile insurance 
business. Mr. Fishbeck has severed his con- 
nection with that office in order to become a 





solicitor for another concern. His retirement, 
while regrettable, will in no way interfere with 
the efficient service which has distinguished the 
firm’s business relations for half a century. Mr. 
Oschmann is recognized as one of the most 
capable and up-to-date liability experts in New 
York. The firm’s business will continue to be 
conducted in the same conservative and respon- 
sible manner as in the past. 


Metropolitan Casualty’s Illinois Men Meet 

Some 200 Illinois representatives of the 
Metropolitan Casualty Insurance Company, 
New York, attended a business convention in 
Chicago last week, as guests of the Metropoli- 
tan’s Chicago managers, Henry S. Slipner and 
Edward B. Finnegan. 

After an address of welcome by Mr. Slipner, 
talks were given by H. J. Jeffrey, manager 
of the Chicago office bond department; Harold 
H. Hilton of Critchell, Miller, Whitney and 
Barbour, Chicago; Howe S. Landers, Indian- 
apolis, and by Vice-President James C. Heyer 
of the home office, who was present as an in- 
vited guest. 


North Dakota Governor Vetoes Bill Break- 
ing Compensation Fund Monopoly 

The North Dakota legislature just recently 
passed a bill to abrogate the State Fund’s 
monopoly of workmen’s compensation insur- 
ance, permitting competition by private car- 
riers; but the bill was vetoed by the Governor. 

The passage by the legislature of this bill 
is considered clear evidence of the fact that 
monopolistic State workmen’s compensation in- 
surance is not considered satisfactory in North 
Dakota. 


ARM THE HONEST MAN 
Anti-Pistol Laws Leave Weapons in Hands 
of Criminals 


[To the Editor of Tut Specrator] 

I once heard a Chinaman define civilization 
as “something we have that you have not.” 
We in America are prone to look upon the 
laws and customs of strange peoples with a 
superior air of amusement. For instance— 

A certain tribe of South American Indians 
makes it a midsdemeanor for a man and woman 
to elope. If a couple run off, they are imme- 
diately sought out; and, when found, are 
brought back to the tribe. Upon their return, 
there is a great fete, lasting several days. 

At the termination of this celebration they 
are placed on trial to ascertain which has been 
responsible for the runaway. If the man is 
found guilty, he is fined so many sheep; if it 
is found that the woman has been responsible, 
she is fined so many sheep, and her new hus- 
band has to pay the fine! 

Laugh!—But consider a law which is in- 
tended to protect the honest man against the 
criminal by prohibiting the possession of a 
pistol. Isn’t the crook in a position somewhat 
analogous to that of the blushing bride who 
grins while her husband “comes across” with 
his hard-earned sheep? 

“IT should worry,” says the crook. “If the 
boobs see fit to disarm themselves, so much the 
better for me.” The truth of the matter is that 
legislation like the Sullivan Law in New York 
defeats its own purpose. The man who wants 
a pistol for legitimate reasons cannot have one, 
while the bandit—well, did you ever hear of 
one who was not a young arsenal? 

Tue Specrator has been doing good work 
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in crusading for common-sense legislation. Let 
us hope it will be as successful in this movement 
as it has been in others. 
Yours very truly, 
Lestig F. TILLLINGHAST, 
Agency Assistant, Great American In- 


demnity Company. 
New York city, March 4, 1927. 


Travelers Claim Men in Convention 

Problems connected with claim adjustment in 
virtually all lines of insurance are under dis- 
cussion this week in Hartford at the conference 
of home office @xecutives of the Travelers In- 
surance Company, Hartford, and approximately 
go adjusters stationed in the branch offices of 
that organization throughout the United States 
and Canada. 

At the opening session the adjusters were ad- 
dressed by President Louis F. Butler, Vice- 
President Walter G. Cowles, Secretary R. J. 
Sullivan, David N. Case, chief adjuster of the 
life, accident and group claim division, and 
Charles Deckelman, manager of the claim divi- 
sion of the compensation department. 


Taxicab Business 

(Concluded from page 21) 
until the Superintendent of Insurance shall have 
approved the same as adequate and reasonable 
for the risks to which they respectively apply. 
The bill also provides that the Syperintendent 
of Insurance may, after a hearing, revoke the 
certificate granted as above provided whenever 
he finds that any company issuing insurance 
policies or surety bonds pursuant to the pro- 
visions of the Highway Law has violated any 
of the provisions contained in’ the proposed 
section or in section 141 or 141-b of the In- 
surance Law. 
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Nearly $1,000,000.00 More Than Required! | 
early P ° ore an Required! 
The continued business growth of the Business Men’s Assurance Company during 1926 brought assets up to nearly $1,000,000.00 

more than required by law to meet all obligations under the 200,000 policies now in force. 

1. $1,960,066.68 paid policyholders and beneficiaries as follows: q 
ee SE SO ge ea aie tale Snipe wea obs o'Fie God ialan Go bb 0 6 ON Nis eh seep Wh p bins as Obs He Ras aves Geka kaw oes $1,117,542.11 eC 
(b) For disability and death caused by accidental injuries. . oso o ooo i lice e icc c cc ccc cc ccccececceuctcucccucccccutesuvctuuteurecunes 757,186.94 r 
a Ps iat os ae eee ROLE tia a Gis tee al oca fowl eG o-e.s-6 grab wee anes saws eh kap Daw uae ots wikis eo ames 85,854.29 sur 

2. Cash income of $4,561,500.50—a gain of $412,288.40 over the previous year. 

3. Admitted assets—$3,937,616.33—a gain of $754,354.09 during the year. prc 

4. Lite insurance in force of $35,268,110.00—a gain of $9,149,035.00. mo 

OUR GREATER 1927 PROGRAM a 

1. THE ADOPTION OF GROUP LIFE INSURANCE: ‘The Company will now issue group policies on any group of 50 or more employees, either where the exe 
employer pays the entire premium or shares the cost with the employees. pol 

2. PREMIUM REDUCTION ON ALL FORMS OF LIFE POLICIES: The Company’s experience has justified a reduction in its rates on all forms of life 
contracts, and anticipates an even greater growth in this department of its business as a result of these substantial reductions. 7 

3. SALARY INVESTMENT PLAN: By continuing this popular plan, employers are enabled ‘0 assist their employees in obtaining any form of life or dis- 
ability protection at lower monthly rates than available under any other ya ant 

4. A CONTINUANCE OF THE MOST COMPLETE LINE OF ACCIDENT AND HEALTH INSURANCE CONTRACTS: Providing a guaranteed esti 
income in event of disability from either illness or injury, as long as the insured may live and remain totally disabled. 

5. TENTH PLACE IN THE ENTIRE UNITED STATES: BB. M. A. has in this short time reached tenth place among all United States Companies in the sur 
volume of accident and health benefits paid policyholders and occupies an enviable place among the most rapidly growing life insurance companies of the goo 
country. 

bro 
Business Men’s Assurance Company 
fen 

W. T. GRANT, President KANSAS CITY, MISSOURI rect 

A Legal Reserve Old Line Company, licensed and operating in Missouri, Kansas, Oklahoma, Colorado, Illinois, Indiana, Michigan, Arkansas, ic 
California, South Dakota, Utah, Nebraska, Minnesota, Wisconsin, Texas, Idaho, Wyoming, Iowa, Louisiana, New Mexico, Arizona, Washing- y 
ton, Tennessee, Nevada, Oregon, Ohio, North Dakota, Kentucky and Montana. rep: 
cule 

EVERY YEAR A RECORD YEAR ‘” 

Year Income Assets Life Insurance surt 

| EE PTE es eee en ee re ee ee rt ery tery; ty TP eT Te eT $9,284.00 $5,683.60 None 

hee 5 dite einige nsaid opsi nies 6M pis ate 6h 010 «ae sepa eM em eee AGM awe © Oa aN pied Diemip aie scsi $438,719.31 $132,300.31 None but 

Re Ce gt. Cec una ces ote ca oye ar Naa te Odie eKea tinue Lean mile need 1,881,733.15 $1,115,893.81 $2,007,500.00 

ESE SSENESN NSS is ye Be le la Se AEG 9 LA lr ep Laie UENO Me aes) Bp 4,149,212.10 3,233,262.24 26,119,075.00 acc 

ached et Uc aes Meaicatacws +a degs-si spk aes +n eng ye eee eeardneucee’ fi ysccate <b waka ei eh 4,561,500.50 3,937,616.33 35,268,110.00 witl 

J 

pan 

i . alle: 

life 

1927 EDITION cau 

Thousands of Legal Decisions are Contained in DETROIT F IDELITY AN D re 

HUDDY ON AUTOMOBILES SURETY COMPANY of 

of | 

This valuable reference work, being now in its eighth Es i er ten 

Edition, is of important use to Insurance Companies, Claim Home Office, Detroit, Michigan stitt 
Adjusters and Automobile Insurance Agents All Phases of the H H. McKee, Presid it re 
Law of Automobiles Covered. The chapter Titles are: omer fi. Nichee, Hresident pres 
1. Definitions and general con- 20. Duty of pedestrian to avoid men 
siderations injury to | 
2. Historical 21. Miscellaneous travelers, cy- 
3. Nature and statusof automo- clists, animals in highways Ir 
Quai high + Eoeaes est 
° t to use wa, ° i crossings . ° ' 
5. Statutory regulation of mo- 24. Collisions with street cars Progressive Agencies have learned to vali 
an’ vehicles - 25. Liability — of pegged 5 ‘ 
Oe nests See AOE eee: ew seek this Company for two particular a 
8. Licensing and registration 26. Guests and passengers I 
9. Public carriage for hire, 27. Safety of roads for automo- reasons: 767 
jitneys, taxicabs, etc. biles “4 } “ 
0. Private hire of motor vehicles 28. Damages for injury to auto- ‘ 
° Cone, Se keepers, fill- ~~ — ‘ the 
ing stations, etc. . Criminal offenses ° ° | 
12. Chauffeurs 30. Manufacturers of motor vehi- 1. Full protection for their oes 
13. Miscellan 7 cous subjects of reg- 31 INSURANCE li t ; 
ation " m ing 
14. Law of the road 32. Sales of motor vehicles CHeHtS ng 
15. Negligence in operation of 33. Liens of | 
imac 35: Conditional sales, 2. Quick, C ae bene 
" and con’ . Condition es Z 
17. Equipment aad condition of 36. Evidence i me a e WICK, ompetent, an n and 
motor vehicles . . Transportation cating ° ° 
18. Collisions with other vehicles. liquors. tellig ent Service to them- the 
19. Duty to avoid injury to pedes- not 
bos selves. | 
1519 Royal Octavo Pages the 
Price, $16 faith 
wag 
THE SPECTATOR COMPANY Co., 
Selling Agents j Capital and Surplus over $3,000,000.00 sura 
CHICAGO NEW YORK A 
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Insurance Decisions 














INSURANCE DECISIONS 








LIFE 


The assignee of a life insurance policy may 
recover thereon even though he has no in- 
surable interest in the life of the insured, 
provided the assignment is valid. Further- 
more, a statute prohibiting the issuance of 
a life insurance policy without medical 
examination, does not bar an action on the 
policy so issued. 

The insured assigned his policy in the defend- 
ant company, which was made payable to his 
estate, to the plaintiff. At the time of the in- 
sured’s death, the policy was paid up and in 
good standing and the plaintiff thereupon 
brought action to recover the amount specified. 

While these facts were undisputed, the de- 
fendant company in its answer contended that 
recovery should not be allowed because the pol- 
icy was secured by a false and fraudulent mis- 
representation, in that the insured had tuber- 
culosis at the time the application was made. 
In his reply, the plaintiff claimed that the in- 
sured never filed an application for the policy 
but that the insurer’s agent wrote the policy, 
accepted the premium and issued the policy 
without any medical examination. 

Judgment was rendered in favor of the com- 
pany on the ground that the plaintiff had not 
alleged or proved an insurable interest in the 
life of the deceased party and secondly, be- 
cause the policy was issued without a medical 
examination as required by statute. 

In reversing the lower court and allowing 
recovery under the policy, the Supreme Court 
of North Carolina stated that the formal writ- 
ten policy after delivery and acceptance, con- 
stitutes the contract between the parties while 
it remains unaltered and must be “conclusively 
presumed to contain all the terms of the agree- 
ment for insurance by which the parties intend 
to be bound.” 

In taking up the question of insurable inter- 
est the court held that if the assignment is 
valid, insurable interest is unnecessary. In sup- 
port of this conclusion, Mr. Justice Hoke in 
Hardy vs. Ins. Co. 152 N. C. 286, 67 S. E. 
767, is quoted to the following effect: 

“We consider it, however, as established by 
the great weight of authority that where an in- 
surant makes a contract with a company, tak- 
ing out a policy on his own life for the benefit 
of himself or his estate generally, or for the 
benefit of another, the policy being in good faith 
and valid at its inception, the same may, with 
the assent of the company, be assigned to one 
not having an insurable interest in the life of 
the insured, provided this assignment is in good 
faith, and not a mere cloak or cover for a 
wagering transaction.” Johnson v. Insurance 
Co., 157 N. C. 107, 72 S. E. 847; Howell v. In- 
surance Co., 189 N. C. 212, 126 S. E. 603. 

After the court further stated that it was a 
question of fact for the jury to decide whether 
or not the assignment was made in good faith, 





the question, as to the effect of the statute pro- 
hibiting the issuance of a life insurance policy 
without medical examination was discussed. 
The statute, it was held, was merely a regula- 
tion of law imposed upon the insurance com- 
pany and was not intended to invalidate the 
contract or to preclude recovery thereon. On 
this point, Mr. Justice Hoke in Morgan vs. 
Fraternal Association, 170 N. C. 75, 86 S. E. 
975 is again quoted to the following effect: 

“But the authorities are to the effect that, 
when a statute or valid regulation in restraint 
only of the company’s action is made for pro- 
tection of the policyholder, a recovery may ordi- 
narily be had, though the contract is in breach 
of the regulation.” 

To further substantiate its construction of 
the statute, the court of review said that the 
laws had been amended subsequent to the in- 
stitution of this action so that where there had 
been no medical examination, the policy was 
not to be rendered void nor payment withheld 
because of any misrepresentation as to the 
physical condition of the applicant, except in 
case of fraud. While this amendment does not 
govern this case, it does, nevertheless, evidence 
the intention the legislators had in mind when 
enacting the original statute. 

McNeal vs. Life and Casualty Ins. Co. of 
Tennessee, Supreme Court of North Carolina, 
135 Southeastern Reporter 300.) 


LIFE 


In the absence of a designated beneficiary 
in a benefit certificate which was assigned to 
the insured’s mother who died before the 
insured, the mother received no vested inter- 
est in the benefits of the certificate but the 
benefits reverted to the insured and passed, 
as a lapsed trust, to the estate of the insured 
upon the insured’s death. 

The Mosaic Templars of America issued a 
benefit certificate to one Nancy Raife who as- 
signed the same to her mother. ‘Under the 
terms of the policy and under the law, the 
mother of the insured took no vested interest 
in the benefits of the policy. The insured’s 
mother died eight years before the insured. The 
insured made no further assignment or disposi- 
tion of the benefits under the policy but con- 
tinued to pay the duties and assesments thereon 
up until the time of her death. 

The insured having died intestate, the plain- 
tiff, who was her husband, now brings suit un- 
der the policy as her sole heir at law. The 
defendant insurer contends that it is under ob- 
ligation to pay no one, the order retaining and 
appropriating the benefits of the policy to it- 
self instead. This contention is based upon the 
followng two provisions contained in the pol- 
icy: (1) “Members holding policies in this 
order and dying without making some disposi- 
tion of the same by will or assignment, will not 
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under any consideration be paid;” and (2) “in 
consideration of the faithful performance of 
the above agreement * * * the Mosaic 
Templars of America agrees at the death of the 
insured to pay to the person named in the will 
made by the insured during their lifetime the 
following amounts,” etc. 

In allowing the heir at law of the insured to 
recover the benefits of the policy, the court 
summed up the case in the following language: 
“We find in the policy the following provision, 
which in our opinion is controlling here: 

“Nancy Raife * * * was a financial 
member in good standing at issuing of this pol- 
icy; if they shall so continue until death, their 
widow, widower, mother, father, sister, brother, 
or any party to whom this policy may be 
willed or assigned, shall be paid any sum not 
exceeding $300 death policy, etc.” 

“It would appear from this that the parties 
to the contract contemplated benefiting certain 
named relations in the order set out, or, if the 
insured so elected, to permit her to designate 
by will or assignment some other beneficiary 
within the permitted class. Code 1923, Section 
8445. Certainly the assignment by Nancy 
Raife at the foot of the policy is not a will, 
or intended to be effective as such; for, if so, 
probate proceedings would be necessary. The 
quoted clause gave her the right to either as- 
sign or will the benefits of the policy should 
she care to change the designated order of pay- 
ment. This was only a convenient mode of 
designating a beneficiary. The policy as well 
as the law provided that the death of the bene- 
ficiary prior to that of the insured, revoked 
the assignment, leaving with the insured the 
right to dispose of the benefits by will, or to 
allow the payments to be made in the order 
specified in the policy. In any event, in the 
absence of a designated beneficiary, the bene- 
fits of the policy reverted to her as a lapsed 
trust upon the death of the named assignee, 
and these benefits passed to her estate upon her 
death. Hersam v. Aétna Life Ins. Co., 225 
Mass. 425, 114 N. E. 711; Parker v. Mosaic 
Templars, supra. 

“The insured lived for eight years after the 
death of the mother to whom she had assigned 
the policy, and during these years continued to 
pay dues and assessments. She is presumed to 
have known that under the law and terms of 
her policy her mother’s estate would receive no 
benefit from the policy. It must be presumed 
that she also knew that her husband would 
take her estate under the law, if not by the 
very terms of the policy. Nor do we find any- 
thing in the above quoted provisions of the 
policy relied upon by appellant militating 
against this conclusion. The provision first 
quoted is ambiguous and out of harmony with 
the purpose of the contract if construed as ap- 
pellant cotnends it should be. The second pro- 
vision quoted and relied upon by appellant, if 
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Established 1865 by David Parks Fackler 
EDWARDB.FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 


Consulting Actuaries 


Audits Calculations Consultations 
Examinations Valuations 
50 BROAD STREET NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 


Actuarial and Statistical Service in all Branches 
of Insurance and for Pension Funds—Office Sys- 
tems and Reorganizations—Insuranece Accounting 

rs y Auditing. 


75 Fulton Street New York 








DONALD F. CAMPBELL 
CONSULTING ACTUARY. 
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CONSULTING ACTUARY 
Hubbell Building 
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We render complete statistical service and 
relieve you of the pressure of annual statement 
filing. 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 


81 Fulton St. New York City 














T. J. McCOMB 
CONSULTING ACTUARY 
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Consulting Actuaries 
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Accountants, Statisticians 
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Miscellaneous Insurance 








interpreted as contended for in brief, would re- 
strict the insured to the designation of bene- 
ficiaries by will only, leaving no room for as- 
signments. 

“The contract must be construed liberally, 
and in favor of the insured as against the in- 
surer. This is well settled. Union Central 
Relief Ass’n v. Johnson, 198 Ala. 488, 73 So. 
816; Woodmen of the World v. Alford, 206 
Ala. 18, 89 So. 528.” 

(Mosaic Templars of America vs. Raife, 
Court of Appeals of Alabama, 110 Southern 
Reporter 67.) 


INSURANCE STOCKS 
All Bids and Quotations Subject to Con- 
firmation 

The following quotations, as of March 14, 
1927, are from reliable houses, and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 


Bid Offered 
Alliance Fire 


Wheeler & Co., Phila............. 51 53 
Agricultural Ins. Co. 


Arthur Atkins & Co., N. Y........ 260 270 
American Alliance 

Curtis & Sanger, N. Y............ 315 352 
American Ins. of Newark 

Arthur Atkins & Co., N. Y......... 22 24 
American Surety 

Lewie & Co., Tastee. :..5. 06 cece 218 223 
Bankers & Shippers 

Arthur Atkins & Co., N. Y........ 280 290 

Curtis & Sanger, N. . ROPERS eee: 280 290 
Camden Fire 

Arthur Atkins & Co., N. Y......... 16 17 

Pe ee ae ee ee 16 17 


Carolina Insurance 


Arthur Atkins & Co., N. Y........ 35% 37% 
J. K. Rice, Jr., a Co., a ee 35 37 
Continental Ins. 
Arthur Atkins & oe. Wi Was 68s de> 137 139 
Lewis & Co., 0 PE Ee ae 137 140 
J. K. Rice, jr., 6, TM Tine ces 137 140 
Federal Insurance 
Curtis: & Satiagt; 0. We oie cecceccs 525 
Federal Union Life 
A. & J. Frank Co., Cincinnati...... 24 30 
*Fi idelity Phenix 
Lewis & Co., Hartford............ 93 96 
Arthur Atkins & Ce» , > SaRe 94 95% 
J. K. Rice, Jr., %. Je Fpeserees 93 95 
Fire Association of Piaiadeiphia 
Wheeler & Co., Phila............. wae 52 
Firemens Ins. Co. of Newark 
Arthur Atkins & Co., N. Y........ 218 222 
Franklin Fire 
J. Bee, oes @ Ce, We Ys. cece 218 225 
Glens Falls 
Arthur Atkins & Co., N. Y........ 40% 421% 
Lewis & Co., Hartford............ 41 43 
Globe & Rutgers 
Curtis & Sanger, N. Y............ 1500 1550 
Lewis & Co., Hartford............ 1510 1540 
Great American 
Arthur Atkins & Co., N. Y........ 308 312 
J, Se, ee ds Oe eg Pa os eh de: 310 313 
Hanover Fire 
Lewis & Co., Hartford............ 220 230 
Harmonia Insurance (New Stock) 
J, meee, Fe. & Ce. Ys case cage 41 45 
Curtis & Sanger, | i RR EF he 41 45 
Home Insurance 
Lewis & Co., Hartford............ 390 394° 
J. Mice, Tt, @ CG, Fi ice. 390 394 
Homestead 
J. Bee, 1h, & Co, Na Ye ccias. 27 29 
Importers and Exporters 
urtis & Sanger, N. Y.........0.0- 70 75 
aa 4 6 Co. of St. Louis, Pfd. 
A. & J. Frank Co., Cincinnati...... 2% 3 
Inter-Southern Life 
A. & J. Frank & Co., Cincinnati.... 2% 3 
Insurance Co. of North America 
Lewis & Co., Hartford............ 544% 55% 
Wheeler & Co., Phila. ............ 55 55% 
Insurance Securities Co., Inc. 
(Union Indemnity Group) 
Gilbert Elliott & Co., N. Y........ 20 22 
Kansas City Life 
Curtis -& manger, IN. Y... cee cccsce 925 
Maryland Casualty 
Lewis & Co., Hartford............ 107 110 


Lumbermen’s Ins. 
Wheeler & Co., Phila............. 


Bid Offered 
Metropolitan Cas. 


Curtis & Sanger, N. Y............ 84 88 

ay ers, State Life, ex rights 
& J. Frank Co., Cincinnati...... 71 73 

Missourt State Life rights 

A. & J. Frank Co., Cincinnati. . 30% 33 
National Surety 

Custis & Sanger, N V............ 250 254 

“ee &Co., Martine sso. i. bcs oe 253 258 


Arthur Atkins & Co., N. Y........ 38 42 
New York Cas. 

Lewis & Co., Hartford............ 87 90 
Niagara Fire 

Arthur Atkins & Co., N. Y........ 248 255 

Lewis & Co., Hartford. ........... 246 255 
= National Life 

& J. Frank & Co., Cincinnati... . 35 

neuen Fire 

Wheeler & Co., Phila............. 21 23 
Stuyvesant 

Arthur Atkins & Co., N. Y........ 178 188 

Lewis & Co., Hartford............ 179 188° 


Security of New Haven 


Lewis & Co., Hartford............ 91 94 
U. S. Fire 

Arthur Atkins & Co., N. Y........ 179 184 

Lewis & Co., Hartford............ 120 185 
U. S. Merchants and eo 

Curtis & Sanger, N.Y... occ coe 260 270 
Victory Insurance ieeaad 

Wheeler & Co., Phila. ............ 21 23 
Westchester Fire’ 

Fs Wee I ay Os NS vig once 41 44 

HARTFORD STOCKS 

*Aetna Casualty and Surety 

Conning & Co., Hartford.......... 760 780 

Roy T. H. Barnes & Co., Hartford... 760 770 

Markham & Company............ 760 770 

Lewis & Co., Hartford............ 760 770 
Aetna Insurance (Fire) 

Conning & Co., Hartford.......... 500 510 

Markham & Company............ 505 515 

Roy T. H. Barnes & Co., Hartford... 505 515 

Lewis & Co., Hartford............ 505 516 


*Aetna Life Stock 
Conning & Co., Hartford.......... 560 570 





Markham & Company............ 560 570 
Roy T. H. Barnes & Co., Hartford... 555 565 
Lewis & Co., Hartford............ 560 560 
Aetna Life (Full Paid’ Receipts) 
Conning & Co., Hartford.......... 560 570 
Markham & Company............ 560 570 
Lewis & Co., Hartford............ 560 570 
Automobile Insurance 
Conning & Co., Hartford.......... 200 220 
Markham & Compan = Pe re 200 220 
Roy T. H. Barnes & Co., Hartford. . 200 225 
Lewis & Co., Hartford............ 200 225 
Conn, General Life 
Conning & Co., Hartford 1500 1550 
Markham & Company............ 1510 1560 
Lewis & Co., Hartford..........-+ 1510 1600 
Roy T. H. Barnes & Co., Hartford.. 1500 1600 


*Hartford Fire 
Conning & Co., Hartford.......... 500 510 
Markham & Company 


Roy T. H. Barnes & Co., Hartford.. 500 510 
Lewis & Co., Hartford............ 500 510 
Hartford Steam Boiler 
Conning & Co., Hartford.......... 630 650 
eI & Compan ay IS re 630 645 
Roy T. H. Barnes & Co., Hartford.. 630 640 
Lewis & Co., Hartford Drdvlescnses 625 645 
National Fire 
Conning & Co., Hartford Debeawakae 740 750 
Markham & Compan Pe Ser 740 750 
Roy T. H. Barnes & Co., Hartford. . 740 750 
Lewis & Co., Hartford............ 740 750 
*Phoenix Insurance 
Conning & Co., Hartford.......... 535 545 
Markham & Co., "Hartford........... 535 545 
Roy T. H. Barnes & Co., Hartford... 535 545 
Lewis & Co., Hartford............ 535 545 
Travelers Insurance 
Conning & Co., Hartford.......... 1125 1135 
Markham & Co., ‘“Hartford......... 1125 1135 
Roy T. H. Barnes & Co., Hartford... 1125 1135 
Lewis & Co., Hartford. ..........- 1125 1135 
*Stock dividend. 
NEW ENGLAND STOCKS 
American Investment Securities Co. 
Chas. A. Day & Co., Inc., Boston. . 84% 914 
Boston Casualty 
Chas. A. Der & Co., Inc., Boston. . 10 20 
Boston Insurance 
Arthur Atkins & Co., N. Y........ 505 ‘ 
Chas. A. Day & Co., sy ng SES 500 
Lewis & Co., PAT i A 500 
Capitol Fire Ins. Co. 
Chee. A. Day & Co., Inc., Boston: 
naan Diigo pdepakrewecece 90 
OFT Pere CE 275 
Columbia National Life Ins. Co. 
(rights 
Chas. A. Day & Co., Boston Saudeve 27 32 
Columbian National Life Ins, Co. 
(ex-rights) 
Chas. A. Day & Co., Inc., Boston. . 200 
Conveyancers Title Ins. Co. 
Chas. A. Day & Co., Inc., Boston. . 100 
Mass. Bond. & Ins. Co. 
Chas. A. Day & Co., Inc., Boston.. 280 290 
Mass. Title Ins., Pfd. 
Chas. A. Day & Co., Inc., Boston. . 35 50 


New Hampshire Fire 
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Chas. A. Day & Co., Inc., Boston.. 340 360 
Old Colony Insurance 


Chas. A. Day & Co., Inc., Boston.. 265 
Providence Washington 

Chas. A. Day & Co., Inc., Boston.. 345 365 
a Pg Fire & Marine 

Chas. A. Day & Co., ies. Boston. . 520 
United Life & Accident Insurance 

Chas. A. Day & Co., Inc., Boston. . 40 


W. K. Boger Goes With Well-Known 
Banking and Investment House 

W. K. Boger, who was connected with the 
advertising departments of insurance journals 
for about 12 years, has joined the well-known 
bond house of G. L. Ohrstrom & Company, 44 
Wall street, New York city, and will super- 
vise insurance matters in relation to that firm’s 
financing. 

Mr. Boger succeeds Miller H. Pontius who 
goes to take charge of the Chicago office of 
G. L. Ohrstrom & Company. Mr. Pontius 
was formerly with the Home Insurance Com- 
pany of New York, traveling Latin America 
in the interests of the foreign division. Mr. 
Boger has a wide acquaintance among insur- 
ance company officials all over the country, 
having been in charge of the Western depart- 
ment of The Spectator Company, with head- 
quarters at Chicago. 

G. L. Ohrstrom & Company have been iden- 
tified with public utility, industrial and real 
estate financing. The company has been espe- 
cially prominent in‘ the field of water service 
company financing. Securities of water com- 
panies, because of their stability of earnings 
and their excellent record, are largely held by 
institutions. 


Automobile Fatalities 

The Department of Commerce announces, 
that during the four weeks ending February 
26, 1927, automobile accidents were responsible 
for 443 deaths in 78 large cities of the United 
States. The majority of these deaths were the 
result of accidents which occurred within the 
corporate limits of the city, although some ac- 
cidents occurred outside of the city limits. This 
number (443) compares with 375 deaths dur- 
ing the four-weeks ending February 27, 1926. 
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CAPITALIZATION 
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Your inquiries will receive prompt 
attention 


KEMP & COMPANY 


50 Broad Street, New York City 
Telephones Hanover 7607-8-9 
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0. GC L. BUILDING 


Same Rates for Males and Females. 
Double Indemnity and Monthly Disability Income features for | | | 


Males and Females alike. 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. 


THE OLD COLONY LIFE INSURANCE COMPANY "tae | | tent 
of CHICAGO, ILL. 


B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through 


Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 


Age Limits from 0 to 60. 


Policies for substantial amounts (up to $5,000) for Children on a variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


Participating and Non-Participating Policies. 
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Quincy and Wells Street, right in the heart of Chicago’s Financial District. 

















































Which Is The Lowest Cost Company? 


Perhaps no company can claim to have the Lowest 
Cost on all forms of policies at all ages and for all 
durations, but the net cost of our “SPECIAL FIVE” 
is very unusual. Compare our cost on this policy with 
that of Government Insurance or with that of the 
lowest cost company you know of. 


THE PREFERRED RISK $5,000.00 SPECIAL 


Ordinary Life, $5,000, Age 35, Premium $106.50— 
Dividend first year $17.25 (contingent upon 
payment of second premium). Net Cost first 
year $89.25 or $17.85 per thousand! HOW DOES 
—~ HIS STRIKE YOU? IT IS GOING OVER BIG! 


PERFECTED ENDOWMENTS return the savings in ad- 
dition to the face of the policy at death. The forfeiture of the 
excess premiums over the ordinary life premiums is avoided 


CHILD’S ENDOWMENTS issued from Age One Week up, 
with Waiver of Premium Benefits, if the parent dies. 


REGULAR POLICIES ISSUED FROM AGE 10 YEARS UP. 
The improved GOLDEN RULE AGENT’S CONTRACT 


gives— VESTED RENEWALS 
UNRESTRICTED TERRITORY 
AUTOMATIC PROMOTION 


Everything any reasonable man could want is yours for the 
asking if you are the right kind of man. 


The Columbus Mutual Life Insurance Company 
580 E. Broad St. Columbus, Ohio 


C. W. Brandon, President 
D. E. Ball, Vice-Pres. and Sec. 











WHY USE 


“eenie - meenie - minee - mo?” 


Some salesmen still ‘‘count out’? each morning to 
decide where they will call. 


A business-like system is substituted for this sporting 


- chance procedure when{the Lincoln National Life cir- 


cularizing program is used. 


Through]jits plan of sending illustrated sales messages 
to definite prospects, the Lincoln National Life circular- 
izing method helps the agent to determine WHEN, 
WHERE and WHY he will make his calls. The attrac- 
tive personal letters also give a favorable introduction 
ee agent as well as aiding his approach and sales 
t 5 


Lincoln}National Life agents point to their circular- 
izing plan as another reason why it pays to 


(nk UP() wr Tue (LINCOLN) 
The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $460,000,000 in Force 
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Building Business by Telling Prospects 
About Policyholders Who Cash In 


VERY time one of your policyholders, who 

has been buying a ten or twenty-year en- 

dowment policy, cashes in on his policy, 
you have the very best sort of a promotion 
proposition to present to prospects, Mr. Life 
Insurance Salesman. 

Armed with information concerning policy- 
holders who have gotten what was coming to 
them in the way of big sums of money through 
years of saving, you should be able to put 
across numerous sales which, otherwise, might 
be extremely difficult to make. 

Such things as policyholders getting their 
money are real news events and have a per- 
sonal application to every man who is contem- 
plating the purchase of similar policies. And 
so all your prospects will sit up and take notice 
when you say something like this to them: 

“You know S. R. Jones, the banker, don’t 
you? You know who he is, though you may 
not be personally acquainted with him. 

“Well, Mr. Jones surely had a fine week this 
week. This week he got a check from us for a 
little over $13,000. Twenty years ago when he 
was in his late twenties he took out a $10,000 
twenty-year endowment policy with us. It sure 
was a hard struggle with him in those early 
days to make the payments on his policy. He 
told me so himself when I went around this 
week to congratulate him on getting the money. 
But Mr. Jones says that, while it was a real 
struggle at times to make the payments, he al- 
ways did make them and in this way learned to 
save money. He says that it was his ability to 
save money which has put him where he is to- 
day—that and the fact that through saving 
money he learned the value of money. 

“It sure is a fine thing to get $13,000 all in 
one sum, isn’t it? It’s also a fine thing to 
learn the real value of money and to learn how 
to save, too, isn’t it. 

“Why don’t you get in on this good thing by 
taking out a policy in our company now?” 

The above line of talk would go particularly 
good with ambitious young men who were 
anxious to get ahead and to assure their futures. 

And with older men who were already rather 
settled in life and who were, perhaps, thinking 
about safeguarding their old ages the life in- 
surance salesman might say something like 
this: 

“You know this thing of Mr. S. R. Jones, 
the banker, getting his big endowment policy 
right now, surely emphasizes the fact that the 
purchase of an endowment policy is just about 
the best sort of a safeguard for a man’s future, 





By Frank H. WIriitamMs 


particularly when a man is beginning to won- 
der just what his situation will be when he 
gets along up into the sixties. 

“Here you are, forty-two years old. In the 
natural run of things you'll want to be retired 
and living easily by the time you are about 
sixty-two years old. And it surely would help 
you in having a pleasant old age if you had 
over $13,000 coming to you about the time you 
reached your sixty-second birthday, wouldn’t it? 

“You can be assured of getting that big sum 
of money when you reach the age where you 
will particularly enjoy it, if you'll just sign 
up right now for a twenty-year endowment 
policy. 

“Quite a number of my prospects have signed 
up just recently. They’ve been impressed by 
this fact of Mr. Jones’ getting his endowment 
and they’ve realized how splendid it would be 
to them to get big sums of money twenty years 
from now and also completely protect their 
families in the meantime. 

“Tt won’t take but a minute to sign up—so 
why not do so right now?” 

In this connection it would be extremely in- 
teresting to many of the life insurance sales- 
man’s prospects to learn about what their 
chances are with regard to living until they 
can cash in on their policies. 

For instance, our of every 1000 persons who 
signed up twenty years ago for endowment pol- 
icies, how-many of them have lived to cash in 
on their policies? 

How many of the 1000 died within five years 
of the time they signed up for the policies? 

How many died within ten years of the time 
they signed up? 

How many died within fifteen years of the 
time signed up? 

And how many came within a year or so of 
living until the time they could cash in on their 
policies? 

This sort of information would be extremely 
interesting to the average person who was con- 
templating the purchase of an endowment pol- 
icy and a careful consideration of the figures 
would, of course, tend to make the average 
thoughtful prospect get busy at once in sign- 
ing up. 

If the life insurance salesman doesn’t already 
have these figures he could, undoubtedly, se- 
cure them by writing to his company for them. 

Another thing of great interest to the aver- 
age policyholder would be information as to 
what endowment policyholders do with their 
money when they get it. 
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For instance, what does this mythical S. R. 
Jones, the banker, who is mentioned above, do 
with his $13,000 when he gets it? 

It would be a comparatively easy proposition 
for the life insurance salesman to go to Mr. 
Jones and to get such information from him by 
saying something like this to him: 

“Mr. Jones, you know that it is a good thing 
for people to take out life insurance and it is 
to your interest, as a banker, to induce people 
to save money. Well, you can help things along 
these lines if you'll give me some information 
which will be a help to me in selling more life 
insurance. The information I want to get from 
you is some general information as to what you 
are going to do with the money you have just 
received from the insurance company I am rep- 
resenting. If you will tell me how you are go- 
ing to invest the money or spend it I can pass 
some general intormation along this line to my 
prospects and this information will be of great 
help in inducing these prospects of mine to 
take out life insurance and to save money. 

“What I want is some general information. 
Of course, the more specific it is the better it 
will be for my purpose. But even general 
information as to what you do with your money 
will be a help. For instance, are you going to 
put the money into stocks and bonds? Are 
you going to put it into real estate? Are you 
going to use some of it in taking a trip around 
the world? Or just what are you going to do 
with it? 

“You can give this sort of information in such 
a way that you won't reveal anything you don’t 
want to disclose.” 

Mr. Jones, being a good scout, would prob- 
ably gladly help the life insurance salesman 
out and the latter could then go to his pros- 
pects with definte information and suggestions 
as to what they themselves could do when re- 
ceiving their endowments later on in life. 

The big thing in all this is to emphasize the 
fact to prospects that men who buy endow- 
ment policies and who have hard times meet- 
ing the payments, perhaps, very frequently live 
to enjoy the fruits of their efforts and have 
the money coming in just at the times of life 
when it is most acceptable. And such sales 
arguments should prove tremendously effec- 
tive with many prospects in putting sales across 
that, otherwise, would probably never be made. 

Cash in on the opportunities presented by this 
sort of thing, Mr. Salesman. 

And—— 

Do it now! 
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Imagination as a Selling Factor 

Imagination as a selling factor was discussed 
by Griffin M. Lovelace, third vice-president of 
the New York Life Insurance Company, in 
the concluding address of the morning session 
of the seventh annual sales congress of the 
Life Underwriters Association of New York 
held last Thursday in the Hotel Astor. He pic- 
tured imagination as a quality which actuates 
purchases, since no one: buys unless in the 
imagination there is a picture of what the pur- 
chase will accomplish for the buyer. Imagina- 
tion, said Mr Lovelace, is the picturing power 
of the mind. He went on to describe scenes 
and things and the effect of mentioning them 
upon the mind. He also described creative 
imagination, whereby an inventor puts together 
certain units in his imagination and arrives at 
a new product. 


It is the salesman’s problem to arouse the 
imagination of his prospect by means of a word 
picture, a picture which should be fraught with 
action and which should be in terms of his 
hopes, desires, and fears. The prospect him- 
self should be the center of the picture. By 
using familiar terms and phrases a picture of 
what a life insurance policy means is trans- 
mitted to the prospect. 


Mr. Lovelace continued by giving a few 
examples of word pictures by which the 
imagination may be centered upon an income 
policy. His examples showed a picture of what 
the prospect might actually do and then how 
life insurance could do the same thing for 
him; in other words, to indicate the place of life 
insurance in his life so that he would not feel 
as though his plans were complete without it. 


Kansas Life Making Good Progress 

Last year the Kansas Life Insurance Com- 
pany, of Topeka, made excellent progress, hav- 
ing increased its insurance in force by over $3,- 
233,000, so that it now amounts to $21,286,020, 
while its assets increased by over $230,000. Its 
legal reserve increased about $162,000, and the 
deposit with the State treasurer of Kansas, $1,- 
579,706, is almost $250,000 more than the legal 
requirement. The company now has assets of 
$2,270,278, with a surplus to policyholders of 
$643,771, including, $210,000 capital. Its pol- 
icy reserve is $1,350,551. A large proportion 
of the company’s assets consists of State, county 
and municipal bonds and first mortgages on 
real estate. The very favorable mortality expe- 
rience of the company, showing a ratio of but 
48.4 per cent of actual to expected, indicates 
the carefulness exercised in its acceptance of 
risks. J. H. Edwards is president of the Kan- 
sas Life, Governor Ben S. Paulen is its treas- 
urer, and F. H. Scholle is its secretary and 
general manager. 


—‘Of all the magazines that come to my desk dur- 
ing the course of a month, I can honestly say I enjoy 
reading yours [THe Spectator] very much.”—A. D. 
Freyer, Springfield, Ill. 
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General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 
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Life Insurance Agent of Tomorrow 


A new and different type of agent has 
brought about a new attitude toward life in- 
surance on the part of the public, said James A. 
Fulton, superintendent of agents, of the Home 
Life Insurance Company of New York, in the 
opening address at the seventh annual sales 
congress of the Life Underwriters Association 
of New York, held in the Hotel Astor, Thurs- 
day of last week. Speaking of the topic “The 
Life Insurance Agent of Tomorrow,” Mr. Ful- 
ton said that the life insurance agent must be 
a better business man. He must have a defi- 
nite objective. He pointed out that a 15 per 
cent ratio of increase year by year will in a 
few years make a million-dollar producer from 
a two hundred thousand-dollar man. 

The long-time objective must be hooked up 


with a daily program of work and development. 
An-agent must figure out how many people he 
must see to get desired results. Once he reahes 
his maximum interviews per diem he must set 
to raising his average size of policy in order to 
increase his production. 

Mr. Fulton cautioned agents to broaden 
themselves in order to be able to make produc- 
tive contacts with a wide variety of prospects. 
He must at all times be able to make new con- 
nections if he is to keep up a definite program 
of increased business. 

The agent of the future must have a vision. 
Mr. Fulton said that few men had ever attained 
success without some streak of idealism in them 
and that this is more necessary to the life in- 
surance agent than to most other business men. 


Will Estate Taxes Ever Be Lifted? 


The Agency Bulletin of the Union Central 
Life Insurance Company for March contains a 
very interesting review of the estate tax situa- 
tion in which life insurance agents generally are 
interested. According to the article, which fol- 
lows, there is little chance of a change. 


In selling life insurance to meet estate and 
inheritance taxes, the underwriter may be forced 
to meet the question of whether future action 
by National and State governments may lift 
the burden which now bears heavily upon 
estates, and thus abolish the present need for 
insurance for this purpose. 

Of course, there is no way of telling what 
the future may bring in estate tax development, 
and the agent must deal with this question, not 
by exact knowledge, but through the light of 
logic and reason. 

Very convincing reasons for the belief that 
estate taxes will not be lifted, but on the con- 
trary may even become more _ strongly 
entrenched, were recently voiced by Richard 
E. Meyer, manager for the Mutual Life at 
Elmyra, N. Y. We reprint his ideas here for 
the benefit of those Union Central agents who 
are interested in this question. Mr. Meyer 
said: 

“Since the passage of the 1925 revenue act 
reducing inheritance taxes, there has been a 
general belief that the tax will be rescinded 
altogether within a few years, and many agents 
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have feared therefore that the appeal for in- 
heritance tax insurance is not as well founded 
as it was when estate taxes were at their 
height. 

“It is, however, a fact that the levy of an 
estate tax by the Federal Government merely 
brought to people’s attention the whole subject 
of estate protection. A study of the subject of 
estate shrinkage will show that the various 
States were levying transfer or inheritance 
taxes long before the Federal Government 
passed the first revenue act which embodied 
estate taxes. 

“There are five main forms of shrinkage in 
any estate; and of these five, in estates up to 
$300,000, it will usually be found that the Fed- 
eral tax is the smallest item of the five. These 
five items of shrinkage are: 


1. Debts. 

2. Administration and funeral expenses. 
3. Executor’s commissions. 

4. State transfer or inheritance taxes. 
5. Federal taxes. 


“While the Federal inheritance tax has been 
decreased, the tendency of administration ex- 
penses, executor’s commissions and State taxes 
is to increase. Everyone will acknowledge the 
fact that salaries and legal fees have increased 
with the increased cost and standards of living. 
Executor’s commissions in many States have 
been increased by law; and as for State inheri- 
tance taxes, the State3:are spending more money 
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to-day in cost of government, public buildings, 
good roads, parks, and many other worth-while 
but expensive projects than at any time in the 
history of our country. I read only recently 
that while in the past few years the Federal 
debt has been decreasing $3,500,000,000, the 
total of the debts of the States has increased 


$4,500,000,000. This bonded indebtedness will 
have to be met when the bonds mature, and 
in the meantime the enormous interest charges 
must be met. The States will never forego 
the collection of moneys as easy to collect, both 
from residents and non-residents, as the inherit- 
ance and transfer tax.” 


Business Life Insurance 


Business life insurance, said Ralph Sanborn, 
general agent in New York of the State Mu- 
tual Life Insurance, of Worcester, speaking 
last week at the seventh annual sales congress 
of the Life Underwriters Association of New 
York, is the only real application of the word 
life insurance. He explained this by pointing 
out that it aims to continue the life of a busi- 
ness, being the only application life insurance 
in which that is strictly the case. 

Business life insurance is written in three 
classifications, corporations, partnership, and 
firms, the latter including all forms of business 
not operating under the other two classifica- 
tions. There are three purposes, one to rein- 
force credit, second, to reimburse for the loss 
of a vital unit of a business, third, to provide 
for liquidation of stocks, bonds or other liabili- 
ties. 

There are nine fundamental points in a busi- 
ness life insurance case, as follows, amount of 
protection, policy form, premium payment, bene- 
ficiaries, assignments, trust agreements, taxa- 
tion, cash values, dividends and policy pro- 
ceeds. 


The amount of protection is solely dependent 
upon the case. The policy form recommended 








New Policies—New Rates 
Offer Greater 
Opportunities 


Effective February 1, 1927, we added 
to our old line of Pure Protection policies, 
a complete set of new policies, carrying 


Paid-Up Insurance 
Extended Insurance 
Cash Surrender at Age 70 


and with special features of Double In- 
demnity, Triple Indemnity, and Total and 
Permanent Disability. 

Rates are based on the American 
Men’s Table with interest at 414%. They 
provide for individual reserves and offer 
exceptional values in life insurance. 

Now is the time to form an agency 
connection with this old, reliable organi- 
zation. Liberal commissions. 


Assets, $5,900,000; Losses Paid, Over 


$8,500,000; Operates in Nineteen 
States. 
Illinois Bankers Life 
Association 
Monmouth Illinois 














by Mr. Sanborn is ordinary life, wherever 
possible. Endowment insurance is useful for 
sinking funds. The premium payment must be 
arranged to protect all interested parties. Bene- 
ciaries must not be promised benefits which can- 
not or may not accrue to them. He is against 
naming wives as beneficiaries. Assignments 
are divided into two classes, an absolute assign- 
ment without qualification, and one not absolute. 
The former should be closely watched in order 
that it may be removed at the earliest possible 
moment. In working out agreements see a 
lawyer. When trusts are involved see a trust 
officer, let him sell it. They are of use only 
in settling definite obligations. Cash values 
and dividends bring in questions of rights of 
various interested parties, a point which must 
be cleared in the minds of all. Taxation prob- 
lems should be referred to a tax accountant. 
Premiums cannot be deducted upon a income 
tax statement. Policy proceeds, Mr. Sanborn 
said, constitute capital replacement and are not 
taxable as income. 5 

In concluding Mr. Sanborn gave out one 
don’t, one do, one don’t. Don’t be a go-getter 
for the sake of being a go-getter. Do know 
the psychological moment. Don’t, when the mo- 
ment arrives, muff it. 


SOME HAVE EYES YET THEY SEE NOT 
New Leaflet Conclusively Proves Great 
Value of Monthly Income Life 
Insurance 

A new leaflet, entitled “Some Have Eyes Yet 
They See Not,” has just been published by 
The Spectator Company. Written by Herbert 
P. Bickley, whose contributions to life insur- 
ance literature have attracted so much atten- 
tion in the columns of Tur Specraror, the leaf- 
let tells, in short-story form, the value of 
monthly income life insurance policies and how 
they regularly care for dependents after the 
head of the family is gone. 

The tale opens in the home of a widow whose 
husband, dying, left her a monthly income life 
insurance policy which is paying her bills and 
maintaining her in the comfort and luxury to 
which she had been accustomed. This woman 
is told by a friend that her husband wishes to 
take out life insurance but that she, the wife, is 
opposed to the plan. Instead of replying in so 
many words, the widow, who is living on the 
proceeds of her monthly income life insurance 
contract, takes her friend to visit a third 
woman, known to both, whose husband had not 
taken out life insurance and was later acci- 
dentally killed. They find the third woman in 
such straitened circumstances that the visit 
impresses the value of life insurance on the 
wife so deeply that her opposition to life in- 
surance vanishes, and her realization of the 
benefits of monthly income policies becomes in- 
tense and clarified. 
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No reader of the leaflet, “Some Have Eyes 
Yet They See Not,” can fail to be impressed by 
the great protective force which is inherent 
in a monthly income life insurance policy. It 
convincingly shows that the policy contract re- 
moves the fear of poverty after the death of 
the bread-winner, prevents insurance money 
from being diverted from the hands of the 
widow and pays her a regular income monthly 
for as long as she lives. Life insurance com- 
panies, general agents and agents can profit- 
ably use this new leaflet in their sales produc- 
tion campaigns and in their sustained efforts to 
convince prospects and policyholders of the 





ATTENTION 


One of the primary objects 
of this Company is to extend 
genuine cooperation to its 
agents. Experience has taught 
us such a method is profitable 
because it promotes good 
fellowship and enthusiasm for 
a common cause, and induces 
loyalty to it. We want more 
Field Men and General Agents 
for Illinois and Indiana. Ref- 
erence required. Write. 


A. E. JOHNSON, Asst. to Pres. 
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LIFE INSURANCE CO. 
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THE KANSAS LIFE INSURANCE COMPANY 


Topeka, Kansas 
Financial Condition—December 31st, 1926 


ASSETS LIABILITIES 
State, County and Municipal Bonds........... $837,843.02 Legal Reserve on Insurance in Force.. . $1,350,551 .00 
First Mortgages on Real Estate............... 851,854.05 Present Value of Death and | Disability ‘Cialis 
Real Estate Owned, eeeing 1 Home Office Build- Payable in Installments. on b .-. 60,522.64 
ing Completed 1926. ... 146,154.18 Death Claims Unpaid. . Se caion 36,476.00 
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BOB ech A eo ek sgn Bo 'e Sae Pe eee eS 4,273.00 Capital Stock—Paid Up.......... $210,000.00 
Unassigned Surplus.............. 483,771.37 
Total Surplus for Policyholders’ Protection... .. 643,771.37 
Total. $2,270,278 .25 Total. eng eR RI te Meares Gi . .$2,270,278 .25 
Sane with State Treasurer of cue, $1,579,705.80 
Almost $250,000.00 more than the legal requirements. 
Insurance i in Force. . we cece cece ce 0 921,286,029.00 
Increase in Insurance in Force. . eee de 6 5 0\eo.celen 0a ee 
Percentage of Actual Mortality to that Expected. . pinivn'é se a4 ey 
(Showing extreme caré with which applicants are selected) 
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law. 
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necessity for taking out adequate amounts of 
life insurance. 

“Some Have Eyes Yet They See Not,” may 
be obtained from The Spectator Company at 
the following very reasonable prices: Sample 
copy, 10 cents; 50 copies, $2.50; 100 copies, 
$4.50; 500 copies, $18; 1000 copies, $30; 5000 
copies, $120; 10,000 copies, $225. 


Tendency to Low Premium Forms 

A tendency away from the higher-premium 
forms of life insurance toward the lower-pre- 
mium policies which, if it continues, may have 
much influence on the future of the business, 
is noted by E. E. Hardcastle, actuary of the 
Union Central Life, of Cincinnati. 

“The distribution of the business (of 1926) 
by plans shows a marked and continuous fall- 
ing off in endowment insurance and an equally 
marked and continuous increase in term insur- 
ance. It may be questioned whether this trend 
toward the cheapest plans is to the best interests 
of the business as a whole. This tendency is 
illustrated by the fact that whereas the average 
premium per $1000 on the business issued in 
1925 was $34.36, the average premium on the 
business of 1926 was $31.75. The average pre- 
mium per $1000 on renewal business was $35.83. 


Harvester Life to Raise Capitalization 

The annual stockholders’ and directors’ meet- 
ing of the Harvester Life Insurance Company 
was held Tuesday morning at the home office 
in Dallas. Officers of the company were au- 
thorized by the stockholders to raise the capi- 
talization from $250,000 to $500,000. 
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ANNOUNCEMENT! 


An Old Line Life Insurance Company chartered in NEW YORK is 
now prepared to accept applications for GENERAL AGENCIES in 


New York State outside the Metropolitan territory. 
LIBERAL CONTRACT—EXCLUSIVE TERRITORY 


Only men with a good record for personal production and the“ability 
to organize an agency will be considered. 


Address Box 15 
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Question Box at New York Sales Congress 


“Salesmanship,” said James Elton Bragg, gen- 
eral agent in Philadelphia of the Union Central 
Life Insurance Company, “is a form of self- 
expression.” Mr. Bragg defended the use of 
set sales talks at the seventh annual sales con- 
gress of the Life Underwriters Association of 
New York last week, although making reser- 
vations to the effect that such talks should be 
varied sufficiently to meet each condition 
encountered. “You must adapt yourself to your 
prospect, to the circumstances of the moment, 
and to the form of policy being sold,” said Mr. 
Bragg further. In arranging such talks care 
should be taken not so much that it will be 
understandable, but so that it cannot possibly 
be misunderstood. 








Wanted 


By 


A New York Life Company 


Young Single Man 


Supervisor of Agents 


Address 
Box 410 
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Ralph Engelsman favored the prepared talk, 
because it brings the agent before the prospect 
with a definite plan of action. He said, how- 
ever, that the agent must know how to lead 
into it and be able to answer questions if inter- 
rupted. 

Lean Gilbert Simon, the famous life insur- 
ance tax expert, advised the use of set ideas 
and the development mental flexibility so as 
to be able to use the ideas in mind in accordance 
with particular circumstances. 

James Elliot Hall, general agent in New 
York of the Penn Mutual Life Insurance Com- 
pany, and chairman of the program commit- 
tee of the congress, ran a question box which 
took the entire afternoon session, and it turned 
out to be an unexpected success. The ques- 
tions were put to the audience who answered 
them and the chair was backed up by a group 
of such well-known experts as Mr. Bragg, Mr. 
Simon, Mr. Engelsman and Dr. Griffin M. Love- 
lace, who were ready with answers whenever 
they were not forthcoming from the floor. 


A number of novel methods of searching 
out prospects were advanced. Mr. Hall sug- 
gested to suburbanites that they look for young 
men with families, one or two small children, 
find out ‘their names, get their business ad- 
dresses, and visit them there. Another sug- 
gestion was to mix into district politics or to 
use the registration books of a voting district, 
the information in them being particularly val- 
uable. Still another suggestion was to call upon 
pallbearers at a recent funeral. One agent in 
the audience who was a Greek said that, know- 
ing no one in the city, he purchased Greek news- 
papers and called upon the advertisers therein, 
on thé assumption that if they had the money 
to advertise, they could afford life insurance. 
He built up a successful clientele in that man- 
ner. Stress was laid upon requiring every 
applicant to furnish three references, and then 
using the references as prospects. 3 

One of the questions was how to get by a 
secretary. One clever reply described a meth- 
od as follows: Walk briskiy up to the secre- 
tary, pull out watch, note time in voice loud 
enough to secretary to hear, ask if prospect is 
in and turn away before secretary has oppor- 


(Concluded on page 38) 
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Hugh D. Hart Addresses 


Detroit Life Underwriters 


Last July the membership in the Detroit Life 
Underwriters Association had fallen down to 85 
active underwriters. Thanks to the initiative 
of President Milton L. Woodward, the mem- 
bership has now attained 450, and there is every 
reason to believe that the 500 mark will be 
passed by Tuesday of next week. 


Early in the year, Mr. Woodward suggested 
to the trust companies of Detroit, all of which 
have been enthusiastic in their desire to co- 
operate with insurance companies, that there 
might be further opportunity for increased 
business for trust companies and for life insur- 
ance underwriters, if the underwriters could be 
more fully informed as to the program of the 
trust corporations. 


Acting upon this suggestion, the Union Trust 
Company offered to arrange a series of evening 
sales congresses, and to bear all the expense 
necessary to carrying forward such a program, 
under the auspices of the Life Underwriters 
Association of Detroit. The plan, when pre- 
sented to the Life Underwriters organization, 
met with instant and enthusiastic co-operation 
and approval. The first speaker on the pro- 
gram was Hugh D. Hart, well-known general 
agent of the A2tna Life in New York. The at- 
tendance at the first meeting, which was con- 
fined exclusively to the members of the associa- 
tion, totaled 350. Mr. Hart was at his best. 
In the address, which was received most en- 
thusiastically by the audience. Mr. Hart em- 
phasized the fact that the average life insurance 
underwriter has nine selling themes at his dis- 
posal, and ordinarily uses but two of these nine, 
“The Family Protection,” including the educa- 
tion of children, and “Business Insurance,” in- 
cluding credit protection. The other seven he 
specified as “Old Age Insurance,” “Insurance 
for Investment and Savings,” “Bequest Insur- 
ance,” “The Program Idea,” “Life’s Value In- 
demnity,” “Insurance for Taxation,” and “In- 
surance for Trust Service.” 


One or two high spots in his remarkable ad- 
dress may be quoted: “I felt that we men of 
the rate book laid almost all our emphasis on 
the necessity of creating estates, but very little 
on the proper conservation and distribution of 
them. This conservation and distribution idea 
has all the merits involved in the service of 
estate creation, and all of its attractiveness of 
appeal. The fact that life’s great purpose be 
found for the attainment of desirable ends, 
surely the trust plan, which insures that some 
of these objects shall be accomplished as nearly 
as the science of monetary control can guaran- 
tee it, can be made of vital interest to every 
ambitious man and woman.” 


“A widow came into my office with a non- 
commutable monthly income policy of $100 per 
month, which her husband had carried. She 
had a child in England that was on the point of 
death, and did not possess enough money to go 


‘ 

to that child. Therefore, she wanted to secure 
a sum greater than the monthly amount which 
was due from the insurance company, for that 
purpose. The inflexible terms of the policy, of 
course, did not permit us to do what she wanted. 
Yet I was not able to explain satisfactorily to 
that grief-stricken mother, why it was not sim- 
ply the heartlessness of my company that kept 
her away from the death bed of her child. A 
simple trust agreement would have given suffi- 
cient discretion to the trust company to have 
taken care of a situation like that.” 

Mr. Hart emphasized the desirability of using 








OPPORTUNITY 


Your chance is here right now to get 
in on a direct Home Office contract with a 
Company that’s on the go. 

We have increased our business nearly 
100% each year since 1917 (except for 
one year) bespeaking life in the organisa- 
tion, an excellence of its policies and un- 
failing service to policyholders. 

Our Company is doing business in 
Michigan, Indiana, Illinois, Missouri, 
Kansas, Pennsylvania and California and 
has many good openings for men of 
character. 

Specialized disability protection for 
business and professional people and 
other A, B, and C risks, with a separate 
department for Educational folk and 
Nurses. 

We are not interested in ‘‘shifters” but 
if you want a permanent connection, like 
112 of our representatives now have, 
write to the Agency Department with 
full particulars in first letter. 


INCOME GUARANTY COMPANY 
(Stock Company) 


SOUTH BEND INDIANA 


Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the 
Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 Insurance in Force 
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GUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
INDIANA, OHIO ILLINOIS, MICHIGAN, 
ARKANSAS, TENNESSEE, TEXAS, I 
AND CALIFORNIA. 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 
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A Firm Foundation 


With more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 
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National Life 
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Tennessee 


Nashville, 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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the trust company co-operation program as a 
new way of approaching prospects. In conclud- 
ing his address, Mr. Hart brought the entire 
audience to its feet with this statement: “We 
will become great and successful life insurance 
men, not by thinking only in the immediate 
steps by which we can make a sale and earn 
our next commission, but we must think far 
ahead into the future and plan, with the oblig- 
ing assistance of our trust companies, to make 
sure that the insurance we sell, shall fulfill the 
purposes for which it was originally sold.” 

The next speaker on the Union Trust pro- 
gram for the Detroit Life Underwriters is 
Leslie McDougall, trust officer of the Fidelity 
Union Trust Company, Newark, N. J. Follow- 
ing Mr. McDougall comes Edward Woods, 
general agent of the Equitable Life in Pitts- 
burgh. Then comes Judge Gilbert L. Stephen- 
3on, vice-president of the Wachovia Trust 
Company of Winston-Salem, N. C. 


Question Box 
( Concluded from page 35) 
tunity to ask questions. According to this agent 
the secretary will nearly always assume that 
a definite appointment has been made and will 
act accordingly. 

Considerable time was spent upon discussing 
ways and means of getting prepayment. The 
consensus was that the applicant should be 
shown that in order to get everything his con- 
tract entitles him to he should pay at once, 
otherwise he is a loser. 


LIVING TRUSTS 


New Book Devotes Special Attention to 
Life Insurance 


A book, entitled “Living Trusts,” written by 
Gilbert Thomas Stephenson, A.M., LL.B., has 
just been published by F. S. Crofts & Company. 
The author is well qualified for the handling 
of this subject, having spent much time in 
work of this kind and being the author of “Race 
Distinctions in American Law” and co-author 
of “Guide Posts in Preparing Wills.” 

Living Trusts is a book which treats all 
angles of the topic, laying special stress on the 
uses of life insurance trusts, their formation 
and operation. An idea of the scope of the 
volume may be gained from the following chap- 
ter headings: Living Trusts as Business En- 
terprises; Purposes Served by Living Trusts; 
Purposes Served by Life Insurance Trusts; 
Legal Aspects of Living Trusts; Legal Aspects 
of Life Insurance Trusts; Tax Features of 
Living Trusts; Forms of Trust Agreements; 
Guideposts in Creating Living Trusts; The 
Adequate Trustee; Social Significance of Liv- 
ing Trusts; How Much Life Insurance Should 
a Man Carry; Forms of Unfunded Life In- 
surance Trust Agreements; Forms of Funded 
Life Insurance Trust Agreements. 


” 


Living Trusts is a work which the life in- 
surance underwriter who stresses life insurance 
trust features will find particularly valuable. 
It is a comprehensive review of the subject and 
may be obtained through The Spectator Com- 
pany at $3.75 per copy. 


LIFE INSURANCE GROWTH RAPID ~ 
Winslow Russell Addresses Los Angeles 
Life Insurance Agents 4 

Los ANGELES, March 16.—“Fast as our na- 
tional wealth has grown since 1880, life insure? 
ance has grown fully three and a half times ag” 
fast,” said Winslow Russell, vice-president of 
the Phcenix Mutual Life Insurance Company, i 
an address here before the managers and gen. 
eral agents of all life insurance companies rep. | 
resented in the city. ; 

“This astounding growth has undoubtedly 
come about because the American people haye 
at last ceased to think of life insurance as death | 
insurance and are now making full and legiti- © 
mate use of it as the basis of plans for future | 
pleasures and comforts when endowment poli- © 
cies mature.” 

More than ten billion dollars of money is be- | 
ing accumulated to be paid in endowments, the 
insurance authority declared, stating further 
that such policies are increasing at the rate of a 
billion dollars a year. : 

In 1925, one hundred and fourteen million dol- 
lars of matured endowments was paid to policy- — 
holders and, in that same year, annuitants got | 
the fun of living from annuity payments to the | 
sum of thirty-eight and a half million dollars, 4 

But American buyers of life insurance are” 
not yet fully grounded in the principles of thrift 7 
and saving for, in 1925, they surrendered for | 
the cash values a quarter of a billion dollars of 7 
life insurance and there was also an increase im © 
policy loans of a hundred million dollars, de 7 
clared the Phoenix Mutual executive. : 
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HE construction of a fine, lasting 

Life Insurance structure depends 

toa great extent on the efficiency of the 

field man, and if the field man is to 

achieve the best results, he must be 

supplied with the finest material and 
implements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of -he Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be ‘“‘the right place 
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